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) A GOOD COMPANY TO REPRESENT 


SALESMEN WANTED 


There Is Nothing Better 
Than An 


UNLIMITED -UNRESTRICTED 
ACCIDENT and HEALTH 


POLICY 


IN THE 


INTER-STATE BUSINESS MEN’S 


ACCIDENT ASSOCIATION 


Write to 
MR. ERNEST W. BROWN 


IOC 
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CASH CAPITAL 


HOME OFFICE 
80 Maiden Lane 


Des Moines, Iowa 
NEW YORK 








‘‘America Fore’? 


‘‘We want to be loyal to the local agents 
as well as loyal to our Country and 
Government.”’ 


AMERICAN EAGLE 
Fire Insurance Co. 
ONE MILLION DOLLARS 


HENRY EVANS, President 


MANAGING BRANCH OFFICES 
SAN FRANCISCO 
CHICAGO 
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Four Dollars Yearly 
Single Copies 26 cents 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $53,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 


THE TRAVELERS 
INSURANCE ea INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 
GROUP INSURANCE 


Forward looking employers carry Group insurance. 
They find it accomplishes all the results claimed for it. 


In 1919 The Travelers wrote more Group Insur- 
ance in the United States than any other company. 


Group, and the multiple forms of insurance provid- 
ed by The Travelers, afford agents and brokers great 
opportunities. 


Moral: Represent The Travelers. 




















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? if so, 


eee" WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will ap! direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
— WHY should any man be satisfied with a policy that would do 
ess 


Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 


General Agents wanted in the following States: Pennsylvania, 
es Kansas, Michigan, Ohio and the District of Columbia. 
ress 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 


FIREMAN’S FUND 
INSURANCE COMPANY 


CAPITAL 

SURPLUS 
RESERVES 

SURPLUS 


$ 3,000,000 
6,000,000 
10,000,000 
22,250,000 


FIRE .AUTOMOBILE MARINE 




















PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over $26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it has built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice-President and General 
Manager, New Orleans, La. : 











A Progressive SURETY and CASUALTY Company 
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THE MAN AND THE JOB 


The time which all employees have looked forward to, when the job would be hunting the man instead of the man 
hunting the job, has evidently come. _ If you can do anything in the way of producing material or moral values, the job 
is waiting for you—looking for you. Life insurance companies have heretofore been in the position of the employee who 
had to hunt his job in order to get the opportunity to do the work he was able to do for the benefit of his employer 
and the community at large. Now employers are looking for men and men who need life insurance are looking for 
a life company that will insure them. 

This advertisement is therefore printed here to notify the public that the New York Life Insurance Company, . 
organized under the laws of the State of New York in 1845, is ready to do the job for those who need life insurance. 
The Company did the job for over TWO HUNDRED THOUSAND MEN AND WOMEN in 1919, but was obliged 
to turn away over FIFTEEN THOUSAND, not because the Company's facilities were not ample, but because they 
applied too late—they were no longer insurable! They wanted protection to the amount of SIXTY MILLION 
DOLLARS, and the Company could not furnish a dollar. 

So the Company is printing this notice to the effect that, it is ready to do the job for healthy men and women, 
on application. Its facilities are ample, its work has behind it the guarantee of seventy-five years of faithful service, 
a mutual organization with a membership of over a million insured persons, with ample reserves to meet every con- 
tingency. The Company has Branch Offices in the principal cities, and Agencies in nearly every county. You can 
easily find one and he will do the job—if you haven’t waited too long. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 346 & 348 Broadway, New York, N. Y. 

















Home Friendly Society PHC_N |X ASSURANCE COMPANY, 
of Baltimore, Maryland (eon lMITED, OF LONDON 
has grown so in popularity until it is now generally conceded to be FIRE 
“tone of the leading Industrial life insurance companies in America avrewenns—wes ane caaunesine~Tenmine—ernmusan 


issuing LIFE, HEALTH and ACCIDENT Policies. LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 
D OFFICE FOR THE UNITED STATES 


i HEA 
beneath ms {00 WILLIAM STREET, NEW YORK CITY 
Rates and Terms to Agents PERCIVAL BERESFORD, Manager 

















ARE YOU AMBITIOUS TO 
BUILD A PROFITABLE FUTURE? 
IF SO, LISTEN T0 THE CALL OF THE WEST 


Where Nature and Industry com- 
bine under the inspiration of the won- 
derful ‘Spirit of the West’’—the 
Spirit of Progress—in offering the 
energetic Life Insurance Salesman a 
field where his highest ideals may be 
realized in the fullest measure. Where 
the sun shines 300 days in the year 
and there are no limitations of weather 
ditions to handicap Ambition’s urge 

of the men who WILL. 


THE WEST COAST LIFE 


Quality Insurance 


For Preferred Risks 


Our new accident policy—the 


goth ANNIVERSARY 


gives all the usual coverage demanded by live sales- 
men (and buyers) and, in addition, has a new, liberal 
and strong selling inducement in its provision oi 


DOUBLE DEATH BENEFIT 


for accidents occurring while riding in 





The big California company whose wonderful growth and 
development is inspired by 


THE SPIRIT OF SERVICE 


in its relations with its Field Force and with its Policyholders 


HAS A FEW ATTRACTIVE OPENINGS IN ITS 
AGENCY ORGANIZATION FOR GENERAL AGENTS 
AND DISTRICT MANAGERS UPON A MOST LIBERAL 
CONTRACT BASIS. 

Insurance in Force Over $40,000,000. Assets Over $4,700,000 

Surplus to Policyholders Over a Half Million Dollars. 


For full information on Agency matters address 


CHAS. W. HELSER, Vice-President 


376 Pine Street, San Francisco 











PRIVATE or PUBLIC AUTOMOBILES 
20 per cent. of all accidents reported are 


Auto Accidents 


and no class of risk is more exposed to this hazard, 
through constant use, than the Preferred risk. They 
will want this policy. 


The PREFERRED ACCIDENT INSURANCE CO. — 


KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 



































THE SPECTATOR Thursday 
“The Oldest Company in America” || || P°"* Pela¥ en ee 
Issued tts first Policy in 1843 : 

Three ieadership achievements of the N GENERAL AGENTS P 
Mutual Life:—The American Experience D WANTED E 
Table of Mortality, the cornerstone of modern I N 
life insurance. The ‘‘contribution plan” of A If you mean 

eda ‘ ; N 
surplus distribution, used almost universally N Restonas 
by American companies. The Continuous A s 
Instalment policy, the basic torm of all Life If you can do Y 
Income contracts. M seinen L 

‘*Mutual Life’’—known in every house- t . v 
hold. Unexcelled policies and service, notable C Write to me— A 
financial strength, co-operation with agencies. H N 
Life Insurance at its best !—the Agent’s desire I JACKSON MALONEY I 
and ideal G A 

; A Manager of Agencies 

For terms to producing Agents address N 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 











PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 











ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 




















PENINSULAR FIRE INSURANCE CO. OF AMERICA 


Houseman Building, Grand Rapids, Mich. 
COLON C. LILLIE, President J. FLOYD IRISH, Secretary and Managing Underwriter 


ASSETS $1,259,550 


A New Company With Ample Financial 
acking 
Writes Fire, Marine, Automobile, Tornado 
and Hail Risks 
Specializes on Farm Properties. Farms 
rated by schedule. Agents and Owners will 
be surprised at the resulting 


LOW _RATES 


or 

THREE AND FIVE YEAR TERM POLICIES 

Write for our Farm Schedule. Openings 
for Agents in many localities. 
THE PENINSULAR FIRE 

is a desirable addition to any Agency. 

















PORTUGAL 


J. Forcada 


Praca do Municipio, 12-13, 


SPAIN 


Lisbon (Portugal) 


Underwriter= Settling Agent 
Insurance Broker 


J. FORCADA & C’ 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 
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Federated Fire Re-insurance Co. 


Now Organizing 


When Completed Will Have Capital] of 
$1,000,000.00 


Will Do a Re-insurance Business Only 
Ready for Business January 2, 1920 


Home Office 
314-320 M.B.A. Bldg. Mason City, Iowa 




















AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 














If you can write Ordinary and Industrial 
business in an exceptional field, uncer a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Jronton, Ohio. 








GEORGE WASHINGTON LIFE INSURANCE CO. 
Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 





(& 








$6;000.00 — $12,000.00 with $50.00 per Week 
Costs $48.00 a Year 


Pays. you as long as totally disabled whether 
from: sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in {918 made $10,000.00 


Business Men’s Accident Association 


w. T. GRANT, Secretary | KANSAS CITY, MO. | 














THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders - = «= $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 

















Horace R. Wemple Henry M. Schnarr 
President Secretary=Treasurer 


FIRE 
RE-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 











| WE WANT AGENTS 
to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
* ‘contracts for men of good reputation. 
“THE COMPANY OF CO-OPERATION” 
THE DES MOINES LIFE & ANNUITY CO: 


A. L. HART, Agency Mgr. 
Home Office—Registee Tribune Bidg.—Des Moines, Iowa 














A. M. BURTON, President 


Home Office . " : 








LIFE AND CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


H. B. FOLK, Secretary 


‘ ° Nashville, Tennessee 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


1819 - 1920 


O)alem elbnetehusemr-belemO@)elomm Aer-bas 
of Service 


Losses Paid over $183,000,000 








Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 




















WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 


AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. ” 





Cc. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee’ 








WE BELIEVE THAT TO AN AGENT WHO DE- 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE INSURANCE COMPANY 


Gulfport, Mississippi 

















a 


ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance 





_ 





Service of Quality to Policyholders 
Contracts of Superiority to Representatives 


NPAC) ENG 
CASUALTY 














SS x 4 
Aes Oj 4, Write for information relative to open territory. Have two 
Coro = ron agencies with business established where change is 
esired. 














KRISTIANIA 


(27, Karl Johansgate) 


Kristiania Shipping, Insurance and Trading Co. A/S 


AN CE RR 





LONDON, E. C. 2. 


(65, London Wall) 





Manager (Insurance Branch): H. C. O. Sidney 





Insurance and Reinsurance Managers and Brokers 


Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, KRISTIANIA 
TELEGRAMS: wrRQUTING AVE.,’? LONDON 
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You can increase your life insurance sales 
and land that stubborn prospect 


With the CONTINENTAL’S new and original combination 
of LIFE and INCOME INSURANCE, offered to the American 
people for the first time on an INCONTESTABLE and NON- 
CANCELLABLE basis. 


Address—Combination Service Department 


CONTINENTAL 
ASSURANCE COMPANY CASUALTY COMPANY 
Sells Life Insurance Sells Casualty Insurance 

H. G. B. Alexander, President 
General Offices, 910 Michigan Avenue, Chicago, Illinois. 























United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bidg., Calvert, German and Mercer St 
JOHN R. BLAND, President 


8 
git DOWD), 








CAPITAL, PAID IN CASH. .. .$4,500,000.00 





SUEIIIS Sas nc Bain vwnccesenosaasaxotom $4,389,585.36 
RESHIRUR SS hides iiredevenniocotastaeeue 17,606, 399. 38  $21,996,564.74 
TOTAL CAPITAL, SURPLUS AND RESERVES --+:+--++++++> $26,496, 564.74 








Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 














THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 

Established "= FREED 1869 
LONDON GUARANTEE & ACCIDENT CO., Ltd, °Ewacano" 
Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Regions Manager, 55 aid = Street, New York. 
STOKES, PACKAR — = MITH, 
Resident M ¥... 
ELMER A. LORD & Con Peidens Managers 145 Milk Street, Boston, Mass. 


EP 











American Indemnity Company 


Home Office, - Galveston, Texas 
Cash Capital $600,000 - Assets,. Over $2,000,000 





This company was examined by the New York Insurance 
Department as of June goth, 1919. 

The examiners in part stated: 

“RESERVE FOR LOSSES. The company’s estimates 
covering the classes of insurance it writes were found to be very 
conservative and ample provision has been made to meet this 
liability.” 

















Attention, Insurance Men!’ 





A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 
All anseers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 








SHOWING ELABORATE DISPLAY, 











434 Walnut Street, Philadelphia, Pa. 








CAPITAL, $200,000.00 


Originator of the 
**Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 
GOOD AGENTS WANTED live wire. 


A company born in the West, 
built for western people, 
by western men. 
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STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 











Responsible Agents Wanted Where not Represented. 
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REASONS WHY 


Missouri State Life Insurance 
Company. 


Over $220,000,000 of Insur- 
ance in Force is its record in 

RECORD twenty-eight years, an 
achievement equalled by only 
two other Companies. 


St. Louis—in the heart of the 
United States—the terminus 
of 26 railroads with unsur- 
passed postal facilities. 


COMPANY 


HOME OFFICE 


Both Participating and Non- 
participating forms written. 
Double Indemnity, Total Dis- 
ability, Premium Waiver and 
every other modern feature of 
Life Insurance embodied in 


policies. 

POLICIES Non-participating Policies 
are participating at the end 
of premium paying period. 
Five per cent. interest paid on 
Trust Funds left with Com- 
pany, resultant from claims 
by death or otherwise. 


Ten to sixty-five years. 


AGE LIMIT 


Group Insurance Contracts 

carefully consider the individ- 

ual circumstances of each em- 

loyer, and the service ren- 

GROUP INSURANCE ered by our Group Depart- 
ment has made our policies 

on this form of insurance pop- 

ular throughout the Country. 


Over 30,000 people have 
availed themselves of this op- 
portunity. The Company not 
only furnishes its own sales 
force free of charge with this 
course, but to any one re- 
questing it. 


AGENCY CONTRACTS. Business builders and money- 


makers. 


FREE COURSE IN 
SALESMANSHIP 


Negotiations Invited 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Home Office, Saint Louis 





HOME LIFE INSURANCE CO. 


NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 














TO LIFE AGENTS 


“Hitch your wagon to a star!’’—In other words—join forces with a Company hav- 
ing a record of unprecedented success—The Great-West Life Assurance Company. 

Unusually attractive opportunities occur for competent men at the present time. 
_ eo with liberal contract, and eminently desirable Policies to sell are avail- 
able with— 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office, Winnipeg. 
Branch Offices in the United States. 


90 Griswold Street, Detroit, Mich. Equity Block, Fargo, N. D. 
912 Andrus Bldg., Minneapolis, inn, 


eneral Accident 


FIRE AND LIFE 


¢ ASSURANCE CORPORATION, Ltd. 
FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA 


THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 



















Largest Fraternal Benefit Society for Women in the World 


A **Millionaire’’ Fraternal Benefit Society 
The.Rates are Adequate 
{The Membership is over 220,000 
| aThe Reserve Fund is more than $12,000,000 
| Ilts Business Standing is of the Best 
bcives Safe Protection to Women and the Children of its Members 
! JCares for its Needy Sick 
alts Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 

















New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


-L. J. DOUGHERTY, Sec’y and Mgr. 








SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds, 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, 


Gary, Indiana. 
Wilbur Wynant, President. 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1920, 
to 1,247,695 copies, averaging about 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities in their par- 
ticular lines, and many have received the en- 
dorsements of the United States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and_ educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 
able SERVICE to the insurance companies. 

THE Spectator, established in 1868, is a weekly 
journal devoted to poe the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four ollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PuBLISHERS 


135 WILLIAM STREET, New York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 


Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 
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HE value to the insurance business, 

as a powerful factor in the educa- 

tion and preparation of future buyers of 
insurance, of unbiased and persuasive 
literature, published independently of the 
insurance companies, has long been gen- 
erally recognized and conceded by the 
big men in the insurance business. Lit- 
erature, such as company bulletins and 
leaflets prepared and issued by individual 
companies, if for the guidance and stimu- 
lation of their agents, is a useful phase of 
their administration; but, as a rule, the 
arguments presented in independently 
published and impartially prepared docu- 
ments are more effective and convincing 
when designed to influence the public in 
regard to insurance matters. On this ac- 
count, and because of their inherent ex- 
cellence and accuracy the publications of 
The Spectator Company have been ex- 
tensively circulated by the large and grow- 
ing insurance companies, and have been 
influential in helping to bring about edu- 
cation of the public regarding the value 
of insurance, and correspondingly, the 
tremendous progress made by the various 
insurance companies. We are moved to 
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make the foregoing remarks by the course 
followed by one company which recently 
advised us that it was relying upon its own 
output of literature for educating its 
agents and for distribution by its agents 
to their prospects. A glance at the record 
of this company shows that it issued sev- 
eral hundred fewer policies for new in- 
surance in 1919—the best year in the his- 
tory of the life insurance business—than 
it did in 1917. 
i & 

A N interesting tabulation in the forth- 

coming report of the Connecticut 
Insurance Department on fire and marine 
companies shows that in 1919 the under- 
writing income earned by such companies 
licensed to operate in Connecticut 
amounted to $540,065,371, and the under- 
writing gain in surplus was $47,698,567. 
This indicates an underwriting profit last 
year of about 8.8 per cent of the under- 
writing income earned—an unusually sat- 
isfactory result. The investment gain in 
surplus for the same group of companies 
last year was $18,533,841, while the de- 
crease in surplus on account of dividends 
was but $26,703,556. This latter item 
includes consideration of net remittances 
to or receipts from home offices by United 
States branches of foreign companies. 
Although the underwriting profit last year 
was larger than ordinary, the increasing 
fire losses of the current year are already 
far in excess of those for a similar period 
last year, so that it is likely that the gen- 
eral results for 1920 will not be so favor- 
able as they were last year, so far as the 
fire and marine companies are concerned. 





ORE persons are living to advanced 
ages in this country now than there 

were a generation ago. Investigation of 
vital statistics made by the Metropolitan 
Life Insurance Company shows. that 
in 1910, forty-three out of 


1000 _ living 


persons 
sixty-five 
older, whereas, in 1890 
there had been only thirty-nine in each 
1000 who had attained the age named. 
The deduction is drawn that the propor- 
tion of persons living at older 


every were 


years or 


ages is 
increasing steadily. The record in this 
however, is not as favorable as 
For instance, 
in Ireland the number living at age sixty- 
five or older was 100 in every 1000; in 
France and Sweden, 84; in Germany, 50, 


and in England and Wales, 52. It is ap- 


9 


country, 
in some sections of Europe. 


Editorial 


parent, therefore, that the people in this 
country are still living at too fast a pace, 
and that their average longevity is not as 
great as in some other parts of the world. 





HE fire loss in Canada in April last 
was, according to the Monetary 
Times, $3,229,500, or nearly double that 
of the two previous months, and more 
than three times the amount of the loss in 
April of last year. This brings the total 
for the first four months of the current 
year up to $9,556,125; and if the same 
burning rate should continue through the 
balance of the year, it would give a loss 
approaching $30,000,000, which is much 
more than normal. The April fire loss 
in the United States and Canada, as com- 
piled by the Journal of Commerce 
amounted to $22,108,750, or nearly $7,- 
000,000 more than in April last year. This 
sum makes the total $113,350,700 for the 
first four months of 1920, compared with 
$98,586,135 in the corresponding period 
last year. It is apparent, therefore, that 
the losses will have to be below normal 
during the last eight months of the year 
in order to produce a total comparable 
with that of last year. 





THE RATE OF INTEREST 
ETURNS from forty-four of the 
oldest life insurance companies of 
the United States for the 
December 31, 1919, show that the rate of 
interest earned by them on their mean 
invested funds was 4.85 per cent. While 
this is slightly lower than for the four 
years immediately preceding, it is never- 
theless higher than in any year prior to 
the World War, and is higher than the 
general average for the twenty-year pe- 
riod from 1g00 to 1919, inclusive, which 
is 4.80 per cent. 

The enormous investments by life in- 
surance companies in Liberty Bonds, none 
of which yield as much as the average rate 
earned for the year, may be cited as one 


year ending 


factor in the downward tendency of the 
general rate of interest earned. Then the 
default in interest payments on bonds of 
foreign countries in which a few of the 
large companies had investments, together 
with the subsequent elimination of such 
foreign business entirely from the books 
of those companies, had some effect on 
the combined rate. Lastly, the heavy 
writing of new business by most of the 
companies, particularly during the last 
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THE RATE OF INTEREST EARNED ON MEAN INVESTED FUNDS BY FORTY-FOUR LIFE INSURANCE 
[Copyright, 1920, by The Spectator Company, New York.] 
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| | | | | | | | | AVERAGES 
| | | | | | | | as 
COMPANIES 1900 | 1901 1902 | 1903 | 1904 | 1905 | 1906 | 1907 | 1908 | 1909 | 1910 | 1911 | 1912 | 1913 | 1914 1915 | 1916 | 1917 | 1918 1919 1900 1905 1910 1915 | 1900 
| | | | | o | to | to | to | to 
| | | | | oe fa | bee i 1904 | 1909 | 1914 | 1919 | 1919 
- ——| —___ Sees ee | ee | eens aan eee er ee ee ne tt ee Re ieee \PASiA e __—_—f|—_——— |—-— —_|————| 
tna Lite. .... | 4.63 | 4.42 | 4.41 | 4.51 | 4.49 | 4 48 | 4.56 | 4 63 | 4.68 | 4.73 497 | 4.89} 5.11 |540|S519 5.11 | 5.12 | 5.02 | 5-14 | 5.06] 4.5>| 4.61 | 5.11 | 5.09 | 4 89 
American Cen'ral....... | 3.05 | 4.30 | 4.18 | 4.70 3 81 | 3-53 | 4.29 | 5.31 | 5.78 | 5.91 | 6.14 | 5-97 | 6.02 | 6.17 | 617 | 614 | 6.45 | 6.12 | 6.25 6.031 4.09 | 5.15 | 6.10 | 6 23 | 5-96 
Bankers, Neb........-- | 4 88 | 4.19 5.05 | 5.24 | 5.01 | 4.99 | 5.00 | 4.97 | 5 03 | 5-07 | 5.07 | 4.96 | 4.88 | 4.92 | 5.04 5-14 | 5171] 5.07/| 5.16 5.19 4-94 | 5-02 | 4.97 | 5.15 | 5.08 
Berkshire........-.-+0 | 4-47 | 4-04 | 4.50 4-78 | 4.73 | 4.87 4-82 | 5.09 | 5.19 | 5-07 | 4.95 | 4-87 | 4.80 | 4.88 | 4 89 4.89 | 4.88 | 4.90 492 4.93 | 4.60 | 5.02 | 4.88 | 4.89 | 4.87 
Central of U.S.A... +2113 38 | 6.01 | 3.85 | 4.56 | 5.56 | 4.76 | 4.96 | 5.76 | 5 94 | 6.13 | 6.42 | 6.48 | 6.15 | 5-99 | 6.24 6.70 | 6.45 | 6.22 | 6.18 | 5.83 | 4.92 | § 67 | 6.23 | 6.21 | 6.14 
| 2 
Connecticut General....| 5.02 | 4.87 | 5.01 | 4.89 | 5.02 | 4.98 | 4.84 | 5.08 | 5.22 | 5.24 | 5.19 | 5-32 | 5-37 | 5-42 | 5-39 5-54] 5-51 | 549) 550 5.29] 4.99] 5-09 | 5.35 | 5.47 | 5.33 
Connecticut Mutual.....| 4-75 | 4-63 | 4.58 | 4-65 | 4.69 | 4 68 | 4.83 | 4.83 | 4 83 | 4.76 | 4.80 4.81 | 4.82 | 4.81 | 4.87 5.00] 5.01 | 4.98 | 501 | 4.94 | 4.67 | 4.79 | 4 82 | 4.97 | 4-83 
Equitable, New Vcrk...) 4.52 | 4.44 | 4.39 | 4-28 | 4.47 | 4.38 | 4.36 | 4.53 | 457 | 4-5! | 4-54 | 456] 4.46 | 4.56 | 4-60 4 63 | 4.50 | 4.76 461 4.72 | 4.37 | 4.44 | 4.52 | 4.68 | 4.54 
Equitable, Des Moines .| 5 88 | 5 75 | 5.48 | 5 39 | 5-63 | 5-44 | 5-35 | 5-71 | 5.53 | 5 61 | 5.54 5-54] 575 | 5-83 1595 6.03 | 6.03 5.70 |5:77 5-59 | 5.61 5-58 | 5-73 | 5 80 | 5.74 
Fidelity Mutual.......- | 5.59 | 5-41 | 5-50 | 5-39 | 5-28 | 5.58 | 5.39 | 5 32 | 5-40 | 5-20 | 5.14 | 5.36 | 5 35 | 5-40 5-28 5.33| 5 38) 5 40 | 5:33 | 5-29] 5 41 | 5-35 | 5-32 | 5.35 | 5 34 
| | | | | 
Franklin Life. .......... 4.83 | 4.80 | 5.22 | 4.61 | 5 07 | 5.07 | 5.29 | 5.11 | 5.10 | 5.33 | 5.07 | 5-02 | 4.93 | 4.89 | 5-19 5.36! 5.43 | 5.49 | 5.50 | 5.49 | 4.91 | 5.19 | 5.02 5 46 | 5.23 
Guardian, N.Y .... -- | 4.91 | 4.91 | 4.87 | 4.82 | 4.88 | 4.80 | 4.80 | 4.99 | 4.76 | 4-73 4-65 | 4.69 | 4.84 | 4.92 | 4.93 4.87 | 4.91 | 4.85 | 5.12 | 4.92 | 4.88 | 4.80 | 4 78 | 4.93 | 4 86 
fa oars 4.67 | 4 81 | 4.72 | 4.73 4-76 | 4 81 | 4.57 | 4.85 | 4.79 | 4.87 | 4.88 | 4.89 | 4.92 | 4.92 | 4.91 4.87 | 4.86 | 4.90 | 4.89 | 4.87 | 4.75 | 4.78 | 4.90 | 4 88 | 4 85 
Illinois Life...........- 6.89 | 5-75 | 6.84 | 4-87 | 5.05 | 5.40 | 5-77 | 5 67 | 4.75 | 5-49 | 5.22 |5 46 | 5.23 | 5-30| 5.26 524] 5.29 5-43 | 5-32 5-26 | 5.39 | 5 39 | 5-29 | 5.36 | 5.32 
John Hancock........- 5.09 | 4-96 | 4.95 | 4-85 | 4-70 | 4.69 | 4.63 | 4.79 | 4.94 | 4-79 | 4.87 | 4.98 | 5.12 | 5.12 | 5-24 | 5.31 | 5.28 | 5.25 | 5-17 5.07 | 4.88 | 4 78 | 5.0 | 5.20 | 5.08 
| | | 
Life Ins. Co. of Va..... | 5.03 | 4.66 | 4.48 | 4.68 | 4.67 | 4.83 | 4.77 | 4.87 | 5.14 5-34 | 5.28 | 5-47 | 5,53 | 5-54 | 5-64 | 5-73 | 5-72 | 5-79 | 5 91 | 5.72 | 4.69 | 5.05 | 5-51 | 5.78 | 5.57 
Manhattan ............. 5.21 | 5.02 5 10 | 5-18 | 5.38 | 5.32 | 5.20 | 5.27 | 5.21 | 5 10| 5.02 | 4.99! 5.41 | 5 00| 4.92 4.85 | 5.29 | 5.461563 5.44] 5 18 | 5 22 | 5.07| 5 32 5 Ig 
Maryland Life......----| 4.86 | 4.71 | 4.35 | 4-58 | 4-84 | 4.43 | 479 | 4-85 | 4.87 | 4.98 | 5.17 | 5.20| 5.15 | 5 18| 5.30 5.02 | 5.07 | 5.14 | 5.19 | 5.13 | 4.67 | 4.80 | 5 29 | 5.11 | 5.00 
Massachusetts Mutual. | 4.81 | 4 74 | 4.65 | 4-59 | 4-63 | 4.64 | 4.65 | 4 64 | 4.69 | 4 74 | 4.77 | 4.82 | 4.88 | 4.88 | 4.90 5.00 5.06 | 5.06 | 5-01 5 of | 4 68 | 4.68 4-85 | 5.03 | 4.88 
Metropolitan...........- 4-45 | 4-73 | 4.39 | 4-35 | 4-48 | 4.80 | 4.67 | 4.83 | 4.70 | 4.89 | 4.92 | 4.96 | 4.92 | 4.95 | 4.98 (497 | 5.01 | 5.07 | 5.12 505] 452 | 4-79 | 4-95 | 5 06 | 4.95 
Michigan Mutual....... 5.51 | 5-33 | 5-21 | 5-17 | 5-09 | 5.10 | 5.14] 5.11 | § 11 | 5.12 | 5.13 | 5.12 5-12 | 5.13 | 5-24 5-22 | 5.19 | 5.17|517 5.25]5 25|5.12|5.15|5.20 5.17 
Mutual Benefit.......... 4-93 | 4-97 | 4.96 | 4-81 | 4.93 | 4.82 | 4.91 | 4.94 | 4.95 | 4.90 | 4.92 | 4.92 | 4.96 | 5.00 | 5.02 | 4.98 | 5.02 | 5.¢4 | 4.90 494] 498] 4.91 | 4.91 | 497 496 
Mutual of New Vork ...| 4.52 | 4.39 | 4.36 | 4-45 | 4.54 | 4.68 | 4.70 | 4.86 | 4.80 | 4.74 | 4.76 | 4.70 | 4.69 | 4.69 | 4.52 | 4.69 | 4 71 | 4.72 | 4.66 | 4 61 | 4.48 | 4.76 | 4-67 | 4.67 4.66 
National Life, Vt ...... 5-31 | 4.93 | 4.97 | 4-91 | 5.01 | 4.94 | 4.89 | 4 94 | 4.89 | 4.90 | 4.90 | 4.96 | 5.05 | 5-Th 5-08 | 5-12 | 5.09 | 5-07 | 5.09 5 08] 5 04 | 4.91 | 5-02 | 5.09 | 5.03 
National U.S. A....... | 4-27 | 3-95 5.26 | 4.42 | 5.03 | 5.22 | 5.43 | 5.87 | 5.22 | 5.03 | 5.08 | 4.99 | 6.40 | 5.32 | 5.01 | 4.88 | 5 07 5.14 | 5-28 | 5.30 | 4.65 | 5-33 | 5 36] 5.15 | 5 20 
| | | | | . : 
New England.......... | 4.63 | 4.72 | 4.63 | 4-73 | 4.70 | 4.99 | 4-59 | 4-79 | 4.77 | 4-71 | 4.67 4.62 | 4.63 4.63 4-61 | 4.65 | 4.70 | 4.66 | 4.63 | 4.90 | 4.70 | 4.76 | 4.63 | 4.71 4.69 
New York Life ........- | 4-60 | 4.42 | 4.49 | 4-38 | 4.29 | 4.36 | 4.44 | 4.54 | 4.54 | 4.49 | 4-50 | 4.51 | 454 4-61 | 4.55 | 4.57 | 4 64 | 4.68 4 60] 42714 44] 448 | 4.55 | 4.55 | 452 
Northwestern.........--| 4.79 | 4.98 | 4.65 | 4-63 | 4.77 | 4.73 | 4-72 | 4.76 | 4.85 | 4.85 | 4.86 | 4.97 | 4 88 4.89 | 4.97 | 4.91 | 5 03 | 5.06 | 5.01 | 4 98 | 4 76 | 4.79 | 4.925 or | 4.90 
Pacific Mutual..........| 4.71 | 4.68 | 5.46 | 5-15 | 5.21 | 5.23 | 5.18 | 5.22 | 5.16 | 5.22 | 5.40 | 5.63) 5.81 6 or | 6.10 | 6.04 | 6 12 | 6.06 | 5.95 | 5.78 | 5.08 | 5. 20] 5.6915 97 | 5.93 
Penn Mutual........... 5-12 | 5.10 | 5.02 | 5-05 | 4.97 | 5.32 | 5.06 | 5.13 | 5.00 | 5.04 | 5.02 5.05 | 501 5.00 | 5.05 | 4.97 | 5.14 | 5.95 | 4.95 | 5.11 | 5.05 | 5.10 | 5.03 | 5.04 5 05 
| | | 
Phoenix Mutual......... 5.29 | 5 28 | 5.19 | 5-13 | 5.10 | 5.15 | 5.19 | 5.11 | 5.14 | 5 23 | 5 18 | 5.20} 5.25 | 5-30 5-28 | 5.39 | 5 42 | 5-35 | 5-42 | 5-39 | 5.19 | 5-17] 5-21 | 5.39 | 5 29 
Presbyterian Ministers. .|- 4.98 |, 5.47 | 4.77 | 4-58 | 4.62 | 4.40 | 4.58 | 4.64 | 4.94 | 4-55| 434 4-45 | 4.39 | 4.28 | 4.31 | 4-27 | 4.33 | 4-30 | 4.24 | 4.15 | 4 84 | 4-64 | 4.37 | 4.26 | 4-39 
Provident L. and [.....| 4-41 | 4.67 | 4-77 | 4-63 | 4.48 | 4 52 | 4.67 | 5.20 | 5.15 | 5.11 | 5.10 | 5.02 | 5.06 | 5 07 | 5.03 | 4.99 | 4.99 | 5-02 | 5.11} 505] 459 | 4-94 | 5.06| 5 04 | 4.95 
Prudential.............- | 4-96 | 4.94 | 4-52 | 4-72 | 4.71 | 4.67 | 4.70 | 4.74 | 4.66 | 4.65 | 4.64 4.74 | 4 76 4-77 | 4-71 | 4-95 | 4-71 | 4-84 | 4.69 | 4.71 | 4 75 | 4-68 | 4 73 | 4.77 | 4.74 
Register Life........... | 3-98 | 4 67 | 3.80 | 4.38 | 4.90 | 4.98 | 5.27 | 5.28 | 5.17 | 5.34 | 5-33 | 6.07 | 5.86 | 5.83 | 5.88 | 5.82) 614 5.95 | 5.86| 5.85] 4 4; | 5.23 | 5.81 | 5.92 | 5 73 
| | | | | | | 
Royal Uni in. o60s0:0602% | 6.56 | 5.59 | 6.03 | 59° | 6.25 | 6.14 | 6.13 | 6 co! 5.93 | 5.90 | 6.03 | 5.98 | 6.23 | 6.16 | 6.18 | 6 13 | 6.04 5.90 | 5-84 | 5-79 | 6.05 | 6.00 | 6.13 | 5 92 6.00 
St. Louis Mu ual... ....| 5 97 | 6 33 | 5-91 | 5 73 | 5.65 | 5.50 | 5-46 | 5 42 | 5.40 | 5.50 | 5-39 | 5-42 | 5.30 | 5.48 | 5.49 | 5.71 | 5.83 5 71 | 5.75 | 5-93 | 5.93 | 5-47 | 5-42 | 5.79 | 5 66 
Security Mutual, N. ¥-.| 5 64 | 2 84 | 3.19 | 3-06 | 4.39 | 4.17 | 4-60 | 4.77 | 4.98 | 4.77 | 4-63 | 4.71 | 4.73 | 4-87 | 4.97 | 4.98 | 5-17 5-19 | 5 20 | 5.13 | 3.83 | 4-69 | 4,79 | 5.14 | 4.84 
State Life, Ind.......-.) 5.30 | 5.07 | 5.10 | 4-78 | 7.95 | 6.27 | 6.35 | 6 04 | 6.03 | 5.99 | 5-93 5-94 | 6.00 | 5.98 6.03 | 6.03 | 5.99 5.84 | 5.78 | 5.69 | 6.11 | 6.10 | 5.98 | 5 85 5.95 
State Mutua, Mass.... | 4.88 | 4.78 | 4.66 | 4-89 | 4.74 | 4.67 | 4-70 | 4.78 | 4.74 | 4.52 | 4.52 | 4.66) 4 68 | 4.77 | 4.92 | 4.85 | 4.83 | 4.90 | 4.93 | 5 03] 4.79 | 4-€9 | 4-72 | 4.91 | 4.80 
| 
Travelers......0.....- -| 5.14 | 4.88 | 5.02 | 4.91 | 5.02 | 5.47 | 4-91 | 4.99 | 4.95 | 4.99 | 4-96 | 5.07 | 4.98 | 5.10 | 5.12 | 5.16 | 5.05 | 5.06 | 5 or | 5.12 | 4.99 | 5.05 5.05 | 5.08 | 5.06 
Union Central.......... | 6.44 | 6.39 | 6.53 | 6 54 | 6.50 | 6.53 | 6.29 | 6.47 | 6.39 | 6.53 | 9.47 | 6.35 | 6.28 | 6.26 6.42 | 644] 6.51 651 | 6.48 | 6.35 | 6.52! 6.44 | 6 35 | 6.46 | 6.43 
Union Mutual......-...) 4.04 | 4.15 | 4-37 | 4-34 | 4.36 | 4-39 | 4-45 | 4-50 | 4.55 | 4-51 | 4.62 | 4.59 | 4.61 | 4.57 | 45° | 4 39 | 4-49 454 | 4-30 | 4.84 | 4.27) 447] 4.59 | 4.51 | 4.49 
United States....... -- | 4.99 | 5.16 | 5.21 | 5 41 | 5.39 | 5-10 | 5-40 | 5.14 | 5.28 | 5.14 | 5-15 | §-28 | 5.04 | 5.04 | 5-07] 5 22 | 5.26 5.21 | 5.32 | 5.46] 5.24 | 5.15] 5.12 | 5.30 | 5.20 
aS leet Denes iene eet Os ree ee eee ee es (SES SET es eee eS ees ae See ee 
Averages (44 Cos.) | 4.67 | 4-61 | 4.58 | 4.61 | 4.63 | 4-68 | 4.68 | 4-80 | 4.77 | 4.79 | 4-78 | 4-79 | 4-79 | 4-84 | 4.83 | 4.88) 491 494 | 4.89 | 4 85 | 4.66 | 4 77| 4.80| 4.87 | 4.80 
| | { } } \ 
three months of 1919, caused an accu-  vorably than the preceding one. When Inspection Report on Parkersburg, W. Va. 


mulation of uninvested funds at the end 
of the year of which there was little or no 
time or opportunity to make satisfactory 
investments yielding a suitable rate of in- 
terest. 

In the tabulation presented herewith, 
there is shown the gross rate of interest 
earned on mean invested funds, or ledger 
assets. The table has been constructed 
by taking the mean ledger assets of the 
companies as a divisor to the interest and 
rents earned as shown by their reports by 
the several State insurance departments. 
In the compilation, the interest rate is 
shown year by year for a period of twenty 
years, together with columns showing the 
average rate by five-year periods, and for 
the entire twenty years. It may be noted 
that, on the whole, there has been an up- 
ward trend during the past twenty years, 
as each five-year period shows more fa- 


peace and tranquility are once more re- 
stored in Europe, and the reconstruction 
of the various countries is undertaken 
in earnest, there will be, undoubtedly, an 
unprecedented demand for capital the 
world over, the major portion of which 
must come from America. This will re- 
sult in higher returns on invested money. 





Agents Out for Higher Commissions 

Southern agents have begun another cam- 
paign for increased commission. L. M. 
Pinckley president of the South Carolina State 
Association of Local Insurance Agents will 
head a committee to obtain a hearing before 
the Southeastern Underwriters Association at 
its meeting at Atlantic City on May 25. At 


present the agents operate on a graduated 
They are asking 
a flat twenty per cent and a ten per cent con- 
tingent and also abrogation of the commission 
This later would leave the agents 
to trade with other companies freely. 


scale system of commissions. 


agreement. 


IO 


The National Board of Fire Underwriters 


has recently completed an investigation of 
Parkersburg, W. Va., and the report shows 
the city to have a very unfavorable fire hazard. 
According to the engineers the business dis- 
trict is poorly constructed. There are very 
few fireproof buildings, and the absence of 
adequate fire walls and the lack of protection 
of roof openings and windows contribute 
greatly to the hazards. 

In addition to this 
poorly equipped and 
water supply is fairly 


the fire department is 
is undermanned. The 
good. 


World Auxiliary Is Licensed 

The World Auxiliary Insurance Corpo- 
ration, Ltd., of London, England, will write 
reinsurance in the United States under the 
management of Marsh & McLennan of Chi- 
cago. The company is now licensed in New 
York and Massachusetts, and will enter all the 
States and territories. As of March 31, last, 
it reported assets in this country aggregating 
$541,072. 
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NEW YORK SURVEYS 


Are Losses Increasing?—It is always un- 
trustworthy to take the experience of an in- 
dividual company or office, for that matter, in 
regard to the run, either of premium receipts 
or losses. Neither the increases in premiums, 
nor the decreases, for that matter, run uni- 
formly throughout a given district except under 
circumstances which apply world-wide. The 
same is true in regard to losses. One, for in- 
stance, reports more losses in certain lines of 
business in the last month than in the entire 
year for last year. The next office of which 
itquiry is made would not report any increase 
at all. It is best, therefore, to take things with 
a grain of salt and not attempt to draw con- 
clusions from too narrow a basis. 

The Insurance Society Dinner.—Tables 
are already bespoke for the dinner. Have you 
secured yours? In addition to a good dinner 
there will be two excellent addresses. 

The Council of Rating Managers.—The 
semi-annual conference of this body, consisting 
of the rating managers and/or secretaries of the 
organizations in the eastern part of the country, 
will be held Thursday and Friday of this week. 

Increase in Premium.—The somewhat 
marvellous tales which are told of increases in 
premium over last year must all be taken with 
that due measure of caution which characterizes 
an acceptance of the headline of a newspaper. 
Last year about the same stories were told, but 
when the final tabulation was made of last year’s 
premiums it showed for the territory an in- 
crease of less than ten per cent. There are apt 
to be shiftings in individual offices, and these 
one is very liable to hear about, but the de- 
creases, if there be any, or even those that stand 
still, are not apt to be heard of. 

Bad Construction.—The Street has been 
favored this week with the report, dated April 
&, 1920, of a severe loss at Norfolk, Va., on June 
30, 1919. This was a case where the building, 
ostensibly of reinforced concrete construction, 
was of such a poor type and, in addition to 
being of a poor type, was so poorly constructed 
that practically a total loss took place. There 
really is no lesson to be learned from the pam- 
phlet, except that bad construction and bad de- 
signing combined will usually make for a 
heavy fire loss. The constructive suggestion is 
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made that in all cases there should be the most 
rigid inspection of reinforced concrete while the 
building is being erected. 


CHICAGO AND THE WEST 

Fire Insurance Club Meeting.—At the 
meeting of the Fire Insurance Club, held on 
May 11, J. G. Hubbell, manager of the National 
Inspection Company, discussed dye and chemical 
plants. 

Western Actuarial Bureau Appointments. 
—Lyle E. Osborne and Russell B. Hobbs have 
been appointed assistant managers of the West- 
ern Actuarial Bureau, succeeding Elliott Mid- 
dleton, who recently resigned to become man- 
ager of the San Francisco Bureau. 

May Meeting Cook County Field Club.— 
C. G. Whipple, assistant manager of the Union 
of Canton, addressed the May meeting of the 
Cook County Field Club, his subject being “The 
Necessary Procedure of Entering a Foreign 
Insurance Company in the United States.” Mr. 
Whipple pointed out to the members the neces- 
sity of insurance men familiarizing themselves 
with insurance accounting as well as under- 
writing, 

R. I. Weingartner Resigns.—R. L. Wein- 
gartner, special agent for the Liverpool and 
London and Globe in Northern Illinois, has re- 
signed to become associated with his father and 
brother in their local agency business at Rock- 
ford, Ill. 

Appointed Special Agent.—George l.. 
Rapp has been appointed Cook county special 
agent for Munger, Vokoun, Wetmore & 
Witherbee. 

Brokers’ Licenses.—The brokers’ license 
ordinance recently passed by the Chicago City 
Council became effective May 17, having re- 
ceived the required publication. 

Home Appoints Special Agent.—Oscar 
Stenuss has been appointed special agent for 
the Home Insurance Company in IIlinois. 

Western Union Committees Appointed. 
The following committees for the Westeri 
Union have been appointed for the ensuing half 
year: Governing committee, R. B. Ives and 
J. R. Wilbur; chairman of committee for use 
and occupancy, R. B. Ives; chairman of map 
committee, Whitney Palache. 

BOSTON AND VICINITY 

Guaranty Fire in Massachusetts.—The 


Guaranty Fire Assurance Corporation of 80 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’l Mgr. 
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Maiden Lane, New York city, was admitted to 
Massachusetts last week to do a fire business. 
Arthur W. Ashenden is to be Boston agent. 

Insurance and Music.—The entire seat 
ing capacity of Symphany Hall is expected to be 
reserved by members of the Insurance Society 
of Massachusetts for its annual insurance night 
at the pops on June 22, The occasion last year, 
when the insurance night observance was 
started, drew an attendance of about fifteen 
hundred members of the Boston insurance 
offices; was completely representative of the 
local firms, and was one of the largest and 
gavest special nights in the course of the pop 
concert revels. 

Insurance Fund Trustee—Goy. Calvin 
Coolidge appointed Bernard J. Rothwell, di- 
rector of the Massachusetts Fire and Marine 
and the Massachusetts Bonding and Insurance, 
to be trustee of the general insurance guaranty 
fund of the State last week. Mr. Rothwell is 
a former president of the Chamber of Com- 
merce, and has. long been interested in savings 
banks and insurance. 

Insurance Society Dinner.—The cast in 
the ‘‘Leap Year Review,’ which entertained the 
insurance fraternity of Boston at two most suc- 
cessful performances last winter, and in which 
nearly two hundred and fifty insurance folk took 
part, was given a dinner of appreciation in a 
body by the members of the Insurance Society 
at the Copley Square Hotel last week. 

Postmaster Charles Janvier Reappointed 

Charles Janvier, who was for many years 
engaged in the insurance business in New Or- 
leans, La., and deservedly occupies a high place 
in the esteem of insurance and other business 
men in that city, has been the efficient post- 
master there for a number of years. He has 
just been reappointed by President Wilson, 
and has been the recipient of a highly com- 
plimentary letter from First Assistant Post- 
master General Koons, who says: 

You have rendered valuable service to the 
department and to the public. I well remem- 
ber the time when the New Orleans postoffice 
was filled with factions and discontent, but 
through your able management this has all 
disappeared and the office appears to be very 
efficiently conducted. 

The daily press in New Orleans give credit 
to Mr. Janvier for having given the city an 
efficient administration in his capacity as post- 
master. 
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ARKANSAS RATE QUESTION 


‘Commissioner Grants Companies Thirty 
Days to Show Cause Why Cut Should 
Not Become Effective 
State Insurance Commissioner Bruce T. 
Bullion has announced that fire insurance com- 
panies have been granted an extension of 
thirty days’ time in which to compile data for 
the Commissioner to show why the fire insur- 
ance rate should not be reduced to five per 
cent. The reduction was ordered some time 
ago by the Commissioner, to take effect May 
15. After a conference held in the office of 
the Commissioner with representatives of fire 
insurance companies, however, it was decided 
by the Commissioner that the extension of 
time would be granted and another hearing 
held at a date to be announced later. Mr. 
Bullion ordered the reduction in the fire insur- 
ance rates after a report which he made to 
the Governor showed that the profits of the 
companies had been more than eleven per cent, 
whereas the statutes passed by the 1919 session 
of the legislature provide that the margin of 

profit shall not exceed five per cent. 

Mr. Bullion says he has no desire to treat 
the companies unjustly, and will give them 
every opportunity to make a showing of their 
profits and to examine the statistics upon which 
the Department rulings have been based. 

It is felt by local underwriters in Arkansas 
that the experience in the State has not been 
sufficiently favorable to warrant a rate deuc- 
tion and that if ordered in one State, other 
State authorities will be likely to follow suit. 


Retail Clothiers Mutual of Wisconsin 

The Retail Clothiers Limited Mutual Insur- 
ance Company of Madison, Wis., has been or- 
ganized with a total of $239,300 insurance in 
force and paid-in premiums amounting to $23,- 
089. It is operated by the Wisconsin Retail 
Clothiers Association, it officers being: 

Geo. C. Flynn, Madison, Wis., president; L. 
H. Schmidt, West Allis, Wis., vice-president ; 
H. O. McCabe, Beloit, Wis., treasurer; H. L. 
Geisler, Madison, secretary. 

This is the first mutual in the United States 
to write exclusively insurance on clothing, ac- 
cording to Mr. Geisler. 


Death of D. A. Fisher 


D. A. Fisher, a prominent agent at Memphis, 
Tenn., died this week. He was at one time 
president of the United Casualty and Surety 
Company of Memphis, which merged into the 
Republic Casualty Company. 


Board of Fire Underwriters of the Pacific 

At the annual meeting of the Board of Fire 
Underwriters of the Pacific at Del Monte, Cal., 
A. W. Thornton was elected president and 
W. O. Wayman vice-president. 


—The Standard Fire Insurance Tables for 1920 
have been published by the Standard Publishing Com- 
pany, and as usual contain much statistical informa- 
tion as to the standing and operations of the fire in- 
surance companies for.the last ten years. 








Thursday 














John E, King, Pres. 
Orrin C. Lawrence, Treas. 








Ninety Six Maiden Lane 
New York 


Acceptable risks solicited in all parts of the 
United States, Canada and Cuba 





King, Alley and Lawrence, Inc 


Underwriters 


B. J. Alley, Vice-Pres. 
John B. Sirich, Sec’y 

















New Hampshire Fire’s .Anniversary 


Fifty years ago last month, the New Hamp- 
shire Fire of Manchester issued its first policy. 
The company has grown steadily in strength 
and usefulness until it now has over $9,000,000 
of assets, and a surplus to policyholders of 
over 40,000,000, with an annual premium income 
approaching $5,000,000. President F. W. Sar- 
geant and his able lieutenants are to be con- 
gratulated upon the company’s great success. 
Apropos of this, a poet in the office of the 
company has produced the following, which is 
reproduced from a recent issue of “Whittl- 
ings”: 

There was on Old Man of the Mountain, 

Who never did very much shoutin’, 

‘Till this tale he told ;— 
“I'm just fifty years-old, 
And the Pyramid’s always been mountin’.” 


Baby Carriage Fires 

A recent issue of a New York daily news- 
paper carried a heading, “$250,000 loss in baby 
carriage fire.’ As to such risks, the new 
edition of Fire Insurance Inspection and Un- 
derwriting, by C. C. Dominge and W. O, Lin- 
coln, published by The Spectator Company, 
contains the following paragraph: 

Baby Carriages—Hazards include metal and 
woodworking. The metal parts are japanned 
or painted. The wood or willow parts are 
enameled or painted. Enameling, japanning or 
painting is usually done by dip process, which is 
hazardous. Upholstery hazard is present when 
cushions are made. Fire record is poor. 





New York Board Elections 

The elections for officers of the New York 
Board of Fire Underwriters resulted as 
follows: President, C. A. Ludlum; vice- 
president, H. R. Loudon; secretary, Bennett 
Ellison; assistant secretary, C. W. Sparks; 
treasurer, W. L. Chambers; assistant treasurer, 
W. M. Ballard. 


—The Reinsurance Fire of Des Moines is increas- 
ing its capital stock to $1,000,000, 
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New York Insurance Bill Vetoed 

Governor Smith of New York has vetoed 
Assemblyman Doherty’s bill entitled: 

An Act to confer jurisdiction upon the court 
of claims to hear, audit and determine the 
claims of various persons for moneys erron- 
eously paid for licenses as insurance brokers, 
under a statute declared unconstitutional. 

The reasons given for the executive veto are 
as follows: 

This bill purports to confer jurisdiction upon 
the Court of Claims to hear, audit and deter- 
mine the claims of various persons for moneys 
erroneously paid for licenses as insurance 
brokers, under a statute declared to be uncon- 
stitutional. 

The bill is vigorously opposed by the Depart- 
ment of Insurance, and the statement by the 
Superintendent in his letter to me convinces me 
that the bill should not become a law. He 
holds that while brokers were required under 
an unconstitutional act to pay their fees for 
such authorization, they were in effect con- 
stituted a privileged class by the action of the 
State, for they were the only persons who 
could transact an insurance business. Having 
gotten the benefit of the statute, there is no 
reason why, when it was declared unconstitu- 
tional, they should have refunded to them the 
license money paid into the State. 


Orient Home Office Too Small 

The home office of the Orient and the United 
States headquarters of the London and Lan- 
cashire in Hartford are becoming cramped for 
space, as the attractive building opposite the 
Connecticut State capitol, housing the two 
companies, is no longer adequate for the needs 
of a steadily increasing force. The officers 
are giving the need for more office space 
serious consideration, and before many moons 
have slipped by a new building may be erected 
at the rear of the present structure. The com- 
pany already possesses an ample site for such 
addition. 


Toledo Fire and Marine, Sandusky 
It is learned that the Toledo Fire and Ma- 
rine Insurance Company of Sandusky, Ohio, 
which retired from active business some time 
ago, is now preparing to again resume active 
business. 
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CONNECTICUT REPORT 
Fire and Marine Gains in Surplus $47,698,- 
567 in 1919 for 178 Companies 


Burton Mansfiekl, Insurance Commissioner 
of Connecticut, in his annual report to the 


lvls 
PYGRNIGIIG “GANG fc-c nose cece oneness Meas $317 040, 142 
ROGSeG MICUERERE ais osi4ic cos 5 e delates alee’ s 173,373,196 
Per cent of losses to premiums........ 54.68 
Underwriting gains in surplus........ 14,977,478 
Interest and rents earned............. 26,430,658 
Investment gains in surplus........... 30,686,609 
‘Total gains in surplus...... Sewaaraa as 26,754,253 


The decrease in the percentage of losses in- 
curred to premiums earned is the outstanding 
feature of the above, due in large measure to 
the increased volume of premiums received on 
account of enhanced property values. It should 
not be taken as an indication of what may be 
experienced in the future as the same factor 
producing the premium increase naturally in- 
dicates larger losses in the future. The under- 
writing gain, the commissioner states, is nomi- 
nal rather than real. 

The commissions paid during the year 
amounted to 21.62 per cent of the premiums re- 
ceived, a slight increase over 1918. The divi- 
dends paid stockholders represented 16.87 per 
cent on the capital stock paid up, a small gain 
over 1918. The dividends paid by the mutual 
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Governor, adduces a series of instructive sta- 
tistics with regard to the growth of insurance 
in that State. The following table is compiled 
by the department from the returns of 178 fire 
and fire and marine insurance companies as to 
their total transactions throughout the country: 
1916 1917 1918 1919 
$352,684,367 $419,387,204 $477,131,981 $539,044,964 
204,117,220 23 6,081, 205 257,369,595 250,628,470 
57.88 56.29 53.94 46.49 
6,889,871 i 342 078 15,809,182 47,698,567 


28,563,949 31,249,230 34,474,582 40,127,636 
31,887,339  —2)076,545 29,371,345 18,533,841 
7,664,237 —12,131,946 24,753,786 46,116,010 


fire insurance companies to _ policyholders 
amounted to $1,833,585, a gain of about $370,- 
000 over 1918, and the net amount remitted to 
the home offices of the foreign fre insurance 
companies by the United States branches 
represented 86.27 per cent on the statutory 
deposit required by the State of Connecticut. 
The total unearned premium reserve on 
December 31 was equal to 79.56 per cent of 
the premiums written by the companies during 
the -year. 

The following table comparing the total fire 
business transacted in Connecticut shows 1919 
net premiums received $772,6c8 larger than the 
amount for 1918. The losses incurred in I919 
were 75.34 per cent of those incurred in 1918, 
or $753,662 less: 






No. of Companies Net Premiums Received, —_—lLosses lnucurreda——\ 
1918 1919 1918 1919 1918 1919 

10 11 Connecticut, stock.......  $1,721,755.66 $1,879,003 98 $434,594.23 

14 14 Connecticut, mutual.«... 470,800.10 493,216.5 145,167.49 

84 95 Other States, Steck... « 4,211,801.50 4,683,277 ‘69 1,095,040.64 

21 23 Other States, mutual.... 283,640.75 294,051.00 143,065.74 

33 35 Foreign, stock... 2.050. 1,854,693.85 1,965,840.03 484,431.92 

162 178 Gtalan aoa ees $8,542,691.86 $9,315,389.22 $2,302,300.02 


The Connecticut General Assembly of 1919 
permitted all insurance companies, associations 
and fraternal societies doing business in the 
State, wherever organized, to report the valu- 
ation of their securities, which they are re- 
quired by law to make, upon the amortization 
plan. This law extended a privilege which had 
hitherto been applied to life companies and 
fraternal societies only. Efforts are now being 
made to introduce this method of valuation 
generally throughout the United States. It 
already has the approval of many Commis- 
sioners, including that of Mr. Mansfield. 





Travis Makes Move for Lower Rates in 
Kansas 
Even if the Idaho rate war does not bring 
about material reductions in Kansas insurance 








rates the companies are going to face a hearing 
for a reduction in rates on the basis of the 
business in this State. Frank L. Travis, insur- 
ance superintendent, announced some time ago 
that he felt that the business of the companies 
in the last five years had been such that there 
should be a reduction in rates. He has not 
set a time for a hearing, except that he notified 
the companies that unless the Idaho rate war 
was ended at once he would call a hearing for 
June I to consider action in Kansas. 

The records of the Kansas State Superin- 
tendent show that in the last forty-nine years 
the stock fire companies have conducted all 
classes of their business on a basis of 51.62 per 
cent losses to premium receipts. The companies 
collected $142,446,643 in premiums on $1,893,- 
832,825 in risks and paid $73,540,066 in losses. 
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Hail Insurance in 1919 


The following table gives the total hail trans- 
actions of the fire insurance companies named 
in the United States in 1919. The items were 
taken from the statements of the companies on 
file with the New York Insurance Department: 





: Ratio 

; Net Net of Losses 

Name and Location Premiums Losses to Pre- 

of Company. Received. Incurred. miums,% 
‘en Water- 
ne pn ee $23,969 20,799 86.8 
an Equitable, RY. 15,166 ‘ 6,810 44.9 
American Eagle, N. Y. 170,555 49,762 29.2 
American, Newark... 4,588 818 17.8 
Automobile, Hartford 162,055 81,112 50.1 
Boston, Boston ..... 231 54 23.4 
Central National, Des 

a eee ,) eer waed 
Connecticut, Hartford 383,907 148,132 38:6 
Continental, N, Y. 341,110 191,533 56.1 
Federal, Jersey City. 2 a eee aeas 
Fidelity- Phenix, N.Y. 341,110 175,537 61.5 
Fire Reassur., a ey 25 Lia 
Glens Falls, Glens 

MN a cosusd we ees 108,516 68,740 63.3 
Great American, N.Y. 1,642,324 722,400 44.0 
Globe & Rutgers,N.Y. 503,878 299,748 59.2 
Hartford, Hartford... 3,778,206 1,641, "433 43.4 
Hawkeye Securities, 

Des Moines ...... 426,168 142,561 33.4 
Henry Clay, Lexing- 

CG  scacstcccccecs - 100,508 23,893 23.8 
Home, New York.... 3,109,395 1,414,070 45.5 
Hudson, New York.. 67,989 11,990 17.6 
International, N. Y.. 32,608 16,143 49.5 
Jakor, Moscow ..... 21,376 10,337 48.3 
Liv. & Lon, & Globe, 

Liverpool ........ 532,308 209,498 39.3 
London & Lancashire, 

Liverpool ........ h° ‘gaanes 
Mechanics & Traders, 

New Orleans ..... 80,033 35,817 44.7 
Merchants, N. Y.... 159,593 80,300 50.3 
Mfrs., Chicago wacee 2,473 1,204 48.7 
Minneapolis F. & M., 

Minneapolis ...... 724,932 276,008 38.1 
National, Hartford.. 985,298 339,607 34.5 
Norske Lloyd, Chris- 

CT eee 16,478 7,463 45.3 
Northwest’n F. & M., 

Minneapolis ...... 1,480,766 569,525 38.5 
Norwegian Assurance, 

Christiania ....6.. 18,212 8,252 45.3 
Norwich Union, Nor- 

i ere 15,322 10,959 71.5 
Ohio Farmers, LeRoy 362 2 5 
Old Colony, Boston.. 56 6 10.7 
Pheenix, Hartford... 234,031 103,889 44.3 
Providence Washing- 

ton, Providence.... 369,482 138,822 37.6 
Reins. Co., Salaman- 

dra, Copenhagen... 22,754 9,508 41.8 
Rossia, Hartford.... 53,526 24,298 45.4 
Royal Exchange, Lon. & veoxee uous 
Royal, Liverpedl«.:. «cose; 779 euae 
Salamandra, Petrog’d 91,108 35,804 39.3 
Second Russian, Pet- 

WOMUEG acaccccuess —12 443 , 
Security, New Haven 723,283 271,542 37.5 
Skandinavia, Copen- 

MONO 4c esauecuand 133 11 8.2 
Scot. Union & Nat’l, " 

Edinburgh ....... 600 300 50.0 
State, Liverpool .... SP Sadana ean 
St. Paul F. & M., St. 

Manic ecccctaaunes 2,119,568 777,039 36.7 
Westchester, N. Y. 549,902 250,293 45.5 
West’n Alliance, Chi- 

CO vc cceacaswaee T0386 83s a eeces 

Totals (1919). .$19,434,509 $8,178,993 42.1 








INCORPORATED 1911 


CITY 


INCORPORATED 1870. 


INCORPORATED 1851. 








NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


PITTSBURGH, PA. 


INSURANCE 
COMPANY, 


CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 





NET SURPLUS $160,473.14, 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 
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Windstorm and Tornado Insurance for 1919 


Herewith is presented a tabulation showing 
the premium receipts and losses incurred by 
fire insurance companies transacting windstorm 
and tornado insurance in the United States in 
1919, taken from the statements of the com- 
panies as filed with the New York Insurance 
Department. A majority of the mutual com- 
panies report their losses, but do not report 
their premiums, Omitting all such companies, 
the total loss ratio of 27.1 per cent would be 
lowered for stock companies only to 25.8 per 
cent. The many disastrous storms and _ tor- 
nadoes throughout the South and West in the 
last few years, together with the ever increas- 
ing crop acreage, has broadened the demand 
for this class of insurance so that for 1919 the 
premium receipts of $16,508,477 are larger than 
for any previous year, and represent a gain 
of $2,510,180 over those of 1918. While the 
loss ratios of 27.1 per cent for 1919, and 39.0 
for 1918 are low, and should render a sub- 
stantial profit, windstorm and tornado insur- 
ance is not necessarily attractive to the com- 
panies because the contingency of appalling 
losses is always ever imminent and less subject 
to control than any other hazard insured 
against. 


WINDSTORM AND TORNADO INSURANCE 
FOR 1919 


Ratio 

of Losses 

Name and Location Net Net to Pre- 

of Company Premiums Losses miums,% 

7Etna, Hartford ..... $884,964 $207,481 23.4 
Agricultural, Water- 

i ST Tee eet 71,713 30,034 41.9 
Albany, Albany .... 1,261 29 2.3 
Alliance, Philadelphia. 18,436 1,502 8.1 
American, Newark... 545,816 115,263 21.1 
Am. Alliance, N. < 35,866 4,984 3.9 
American Central, 

BOMEB: 6555's 4d enone 67,8238 21,606 31.8 
American Eagle, N.Y. 10,806 1,957 18.1 
Am. Equitable, N. Y. 3,473 757 21.8 
American Fire, N. Y. 5,757 237 4.1 
Am. Merchants, N.Y. 423 736 174.0 
Atlas, London ...... 741,255 4,818 70:7 
Automobile, Hartford 61,302 25,211 41.1 
Baltic, Copenhagen.. |; 

Baltimore American, 

Baltimore ........0:. +» 1,620 431 26.6 
Bankers & Shippers, 

New York ........ S565 Gkweau 
Boston, Boston ..... 78,261 31,056 39.7 
Ruffalo, Buffalo .... 3,650 37 1.0 
Caledonian, Edinb’gh. 13,784 5,698 3 
California, San Fran- 

OGD: 6 as-is Sh eho 2.544 29 1.3 
Camden Fire, Camden 58,008 18,397 $1.7 
Central National Fire, 

Des Moines ...... 29.936 1,053 3.5 
City of New York, 

PW WEE 5 eis: 5:5. 9 5,174 2,778 53.7 
Cleveland National, 

Cleveland ........ 2,088 864 $1.4 
Columbia, Jersey City 363 8 2:2 
Columbian” National, 

| ee 29,992 2,600 8.7 
Commercial Union, 

ee ee ee 62,384 41,961 7.2 
Commercial Union, 

PRE MOORE 5 ase -aos-e-e 16,804 2,484 14.8 
Commonwealth, N. Y 36,342 6,716 18.5 
Conéordia, Milwaukee 72,367 16,214 92.4 
Connecticut, Hartf’d. 418,450 80,976 19.3 
Continental, N. Y. 916,417 192,630 21.0 
County, P hiladelphia. 5,428 497 9.2 
Detroit F. and M., 

LF | ee ee 5,573 74 1.3 
Eagle, Star and Brit. 

Dominions, London 10,368 665 6.4 
Eagle, Csi 7 2,148 37 1.7 
Equitable F. and M.. 

Providence ....... 5,504 778 14.1 
Federal, Jersey City. 4,562 74 1.6 
Fed’] Union, Chicago .. —78 22 5 aus 
Fidelity-Phenix. N.Y. 960,847 221,824 23.1 
‘Fire Assn., Phila.... 36,640 33.526 94.5 
Fire Reassur., Paris 49,162 14,961 30.4 
Firemens, Newark... 119,811 25,953 + | 
Firemans Fund, San 

.F PANCIBCO’: . 26 6505s 279,254 45,199 16.2 


+ Includes earthquake insurance. 
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Name and Location 
of Company 
First Russian, Petro- 
MOON) oossccGG es be bs 
Franklin, Phila..... 
— National, Sioux 
Globe, Pittsburgh.... 
Girard F. & M., Phila. 
Glens Falls, Glens F. 
Globe & Rutgers, N.Y. 
Granite State, Ports- 
MR. 65-5 cwis 55 
Great Am., N. Y.... 
Hamilton, N. Y...... 
Hanover, N. Y.....% 
Hartford. Hartford.. 
Henry Clay, Lexing- 
ee ee ee ae 
Hawkeye Securities, 

es Moines....... 
Hudson, New York.. 
Home, New York... 
Home F, & M., San 
PERMCISCO 6.6 200-0: 
Imperial, New York. 
Industrial, Akron. 
Ins. Co. of North 
Am., Philadelphia. 
Ins. Co. of State of 
Pa., Philadelphia. 
International, Ms. Xs 
Interstate, Detroit... 
Ia. Nat’l, Des Moines 
Jakor, Moscow...... 
Law Union & Rock, 
PRIGOR so ccnae sais 
Liv. & Lon, & Globe, 
Liverpool ........ 
London Assur., Lon. 
London & Lancashire, 
LAVERpOO! 60600 ss 
Mfrs., Chicago...... 
Mechanics, Phila. 
Mechs. and Traders, 
New Orleans ..... 
Mercantile, N. Y.... 
Merchants, N. Y. 
Michigan F. and M., 
Detroit sole 
Milwaukee Mec hs S., 
Milwaukee ....... 
Minneapolis F. & M., 
Minneapolis ..... 
Moscow, Moscow.... 
National Copenhagen. 
National, Hartford... 
National-Ben  Frank- 
lin, Pittsburgh. . 
Nat’l Liberty, N. Y. 
National Union, Pitts- 
SPRNRMI ER 2 cu acsicienaiavs 6/4. 
Netherlands I. & L., 
The Hague 
Newark, Newark 
New B runswick, New 
Brunswick  ... css 
New Hampshire, Man- 
‘oily Ga eee 
New Jersey, Newark 
N. Zealand, Auckland 
Niagara, New York. 
Nippon Fire, Tokio. . 
Norske Lloyd, Chris- 
a eer se ere 
Nordisk, Copenhagen. 
North Brit. & Mer- 
cantile, London.... 
Northern, London... 
Northern, Moscow... 
Northern, New York. 
Norwegian Ass. Un., 
Copenhagen ...... 
North River, N. Y.. 
Northwest’n F. & M., 
Minneapo.is ...... 
Northwestern Nat'l, 
Milwaukee ....... 
Norwich Union, Nor- 
WEEE watewae Ke Whe 
Old Colony, Boston. . 
Orient, Hartford.... 
Pacific, New York... 
Palatine, London.... 
Paternelle, Paris.... 
Patriotic, Dublin.... 
Pennsylvania, VPhila.. 
Peoples Nat'l, Phila.. 
Phoenix, l.ondon.... 
Pheenix, Hartford... 
Prudentia Re. & Co., 
A ve, Ee neg a 
Providence \Washing- 
ton, Providence.... 
Preferred Risk, To- 
NR asoters once oreisarons 
Reins. Sala., Copen- 
ee ear 
Queen, New York... 
Reliance, Phila.. , 
Rhode Island, Provi- 
oe SP eee eee 
Richmond, New York 
Rossia, Hartford 
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Name and Location 
of Compény 
Royal, Liverpool..... 
Koyal Exchange, Lon. 
Russian Reins., Petro- 
Os ae ares 


Salamandra, Petro- 

DEAE stacks ares sic 
Safeguard, N. Y....... 
Scandinavia Ameri- 


can Christiania. 
Scot. Union & Nat'l, 
Edinburgh ....... 
Second Russian, Pet- 
POOMRED (occ cick ek ws 
Security, New Haven 
Skandinavia, Copen- 
REGO osyeie sd 5co nanos 
South Carolina, Co- 
TUT C  e ar 
Springfield F. & M., 
Springfield ....... 
Standard, Hartford.. 
State, L iverpool Renae 
St. Paul F. and M., 
Rts WARN ss eos ae 
Stuyvesant, N. Y.... 
Sum, London «..6:%..-. 
Star, New York..... 
Swiss Keins, Zurich. 
Superior, eyes 
Tokio M. F., Tokio 
Utah Thalia Salt 
Os ee 
‘nion, London ..... 
mon, Canton. ....... 
nited British. Lon. 
inited States, N. Y. 
‘nion & Phenix Es- 
anol, Madrid 
“nion Hispano Am., 
Mipvamas .n.sscas eae. 
Vulcan, New York.. 
Warsaw, Warsaw. 
Westchester, N.Y. 
Western, P ittsburgh. 
Western, Toronto... 
West’n Alliance, Chi- 
COBO! 6oliin cite ae 
, 





Ugie Rp Gitics 
American, asics 
Arkwright, Boston... 
Blackstone, Prov. . 
Boston Mfrs., Boston 
Pall River o2 6.065. 
Cotton and Woolen 
_ Mfrs., Boston 
Enterprise, Prov. 
liremens, Providence 
Grain Dealers Nat’l 
Indianapolis ...... 
Hope, Providence. . 
Industrial, Boston... 
Keystone, Phila..... 
Lumbermens, Mansf’d 
Manton, Philadelphia 
Mfrs., Providence. 
Mechanics, Prov. 
Mercantile, Prov. 
Merchants, Prov. 
Mich. Millers, Lans- 


iny 





Miiers Nath 1, Ch.cago 
Narragansett, Prov. 

National, Phila...... 
Ohio Farmers, LeRoy 
Paper Mill, Boston. . 
Phila. Mfrs., Phila. . 
Rhode Island, Prov. 
Rubber Mfrs., Boston 
Standard, Phila..... 
State, Providence... 





Net 


Premiums 


360,822 
729,451 


15,341 


52,613 
2,616 


367 
72,632 


4,439 
209,995 


¥486,382 


9,116 
55,980 
3: 3792 23 
10,055 

6.208 

2,494 


4,499 
10,358 
16,599 

4,470 

299,265 
3,060 


26,282 
157 

23 
151,021 
1,871 


22,875 


10,658 
39,898 


United, Boston ..... 244 
Weaat (Cheer, Prov... © 6.04: 
Worcester Manufac- 
turers, Worcester... ...... 
Petalssc5 500% $16,: 508, 477 r 


West American poorer vais Fire 
The West American 


Insurance Company of Los 


Gaubert & Irwin, 


Inc., 
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Automobile and Fire 
Angeles was re- 
cently licensed to begin business. 
capital is $250,000, and its initial surplus $150,- 
000, making its assets on March 17 last, $400,- 
009, from which there is no deduction to be 
made for promotion or other expenses. 
L. Hughson is president of the company, and 
Al. G. Faulkner is its secretary. 
Lamb Company, Inc., 
Los Angeles are general agents. 


of San Francisco and 


have been given the 
agency of the Law Union and Rock of London 
for the borough of Brooklyn, N. Y. 
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AUTOMOBILE AND 
MARINE INSURANCE 


THEFT AND PILFERAGE 


Marine Underwriters Institute Appoint Com- 
mittee to Deal With Growing Source 
of Loss 

The American Institute of Marine Under- 
writers in inaugurating a movement against 
theft and pilferage at a meeting held recently 
at the National Board of Marine Underwriters 
appointed the following committee to take the 
preliminary steps which will doubtless eventu- 
ally broaden out into a world-wide war to com- 
bat this source of loss: Samuel Bird, chair- 
man; William H. McGee, W. J. Roberts, W. 
A. W. Burnett, H. H. Reid, S. D. McComb, 
and E, T. Barry. 

The meeting followed closely upon the re- 
ceipt of a cablegram from London showing 
that the marine underwriters there had been 
forced to take drastic measures to curb the 
vultures that have been preying upon mer- 
chandise in foreign ports. The message was in- 
tended to awaken interest on this side of the 
Atlantic in the movement, and to procure the 
co-operation of American underwriters. At 
the meeting, which was well attended, the sub- 
ject was thoroughly discussed, and while it 
was the unanimous desire that steps be at 
once taken to check the constant drain upon 
the companies in the shape of claims for mer- 
chandise stolen while in transit, the policy to 
be pursued was only conjectural, hence the 
designation of seven expert marine under- 
writers to elaborate a plan of procedure. It 
was determined that in future shippers will be 
asked to assume a part of the risks on all 
shipments. In other words, the assured mr 
become jointly responsible for any or all 
losses sustained through theft or pilferage. 
Many marine underwriters have absolutely re- 
fused to issue such insurance, with the result 
that certain shippers have met with serious 
losses. South American ports have for a long 
time been a hotbed in this respect, but during 
the past year or two New York has wrested 
the unenviable distinction from South America, 
and thousands of dollars worth of merchandise 
now disappears on its way in trucks from one 
point to another. The cable message read at 
the meeting, states that the senders were agree- 
ing not to cover theft, pilferage, short delivery, 
except on following conditions: 








Only by separate policy or by indorsement 
on marine policy and for separate additional 
premium to be shown in slip and policy. _ 

(a) In consideration of additional premium 
of it is agreed that this policy covers 
risk of theft and of pilferage irrespective of 
percentage, but only to pay seventy-five per 
cent of the insured value of any goods so lost. 

(b) In consideration of additional premium 
of —— it is agreed that this policy covers the 
risk of short delivery for which the liability 
of the shipowner or other carrier is limited, 
reduced or negatived by the contract of car- 
riage by reason of the value of the goods, but 
only to pay seventy-five per cent of the in- 
sured value of any goods so lost. 

Underwriters to be entitled to seventy-five 
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per cent of any amount recovered from the 
carriers or others in respect of such losses, 
less cost of recovery if any, up to the amount 
paid by them in respect of the loss. 

In event of liability under A or B not being 
covered, the superfluous paragraph should be 
deleted. 

When separate policies are issued the word 
“additional” should not be used. 

The above agreement does not apply to spe- 
cie, bullion, precious stones, precious metals, 
jewelry, bonds, papers of value, pictures, works 
of art, quicksilver, rubber, and personal effects. 
Thirty days’ notice for withdrawal. 


U. S. CAPITAL IN MARINE 
INSURANCE AMPLE 


Hendon Chubb Outlines Favorable Factors 
of the Business 

Hendon Chubb of Chubb & Son, marine un- 
derwriters, speaking on American marine in- 
surance before the National Foreign Trade 
Association in San Francisco last week, placed 
cargo insurance in a quite favorable light, 
pointing out that about sixty-four per cent of 
the premium income from the business placed 
by American merchants, goes to American 
companies. He said that the reason that so 
large a percentage of hull insurance goes 
abroad is because American ship owners do 
not realize the disadvantages at which they 
placed themselves in giving business to com- 
panies that have no standing in United States 
law. He thinks that they will soon see that 
the extra premium is worth while when con- 
sidered in the light of the protection they get 
by being able to adjust differences in home 
courts. 

Mr. Chubb also brought out the fact that 
there is now sufficient capital in the American 
marine insurance business to afford ample pro- 
tection to all American interests and that there 
need be no introduction of Government capital 
because of a limited market. 


Insuring an Automobile Fleet 

Answering a request from Insurance Com- 
missioner Hobbs, Attorney General Allen of 
Massachusetts has given the opinion that the 
giving of a lower rate of insurance to the in- 
surer of several automobiles than is given to 
the insurer of a single car is in violation of the 
statutes of the Commonwealth. This lower 
rate confers a special favor over other insurers 
of the same class, the attorney general rules, 
and is therefore discrimination within the 
meaning prohibited by law. Blanket insurance, 
floating or open policies for manufacturers 
covering a large number of automobiles in 
factory warehouse or in transit is not pro- 
hibited by this law, however. 


Automobile Confers With Its Reinsurers 

The Automobile Insurance Company of 
Hartford has invited its reinsurers to a con- 
ference at which to determine methods of ar- 
riving at the amount due to each on premiums 
improperly withheld by the Jersey City Agency. 
This action follows upon the recent closing of 
the McGivney case by an agreement for an 
accounting. 
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Auto and Marine Insurance 


MARINE RISK LEGISLATION 
IN WASHINGTON 


Senate Approves Amended Insurance Section 


of Shipping Bill 


The Senate has approved the amended insur- 
ance section proposed by the Senate committee 
as a substitute for the insurance provisions of 
the shipping bill adopted by the House. The 
Senate amendment provides that: 


Sec. 31. That the word “association” wherever 
used in this section means any association, exchange, 
pool, combination, or other arrangement between or 
among persons, 

That the words “marine insurance companies,” 
wherever used in this section, mean any persons 
authorized to write marine insurance or reinsurance 
under the laws of the United States, or of a State, 
Territory, District or possession thereof. 

" That nothing contained in the act entitled “An act 
to protect trade and commerce against unlawful re- 
straints and monopolies,” 
the act entitled “An act to- supplement existing laws 
against unlawful restraints and monopolies, and for 
other purposes,” approved October 15, 1914, or in 
any other anti-trust law, shall be construed as de- 
claring to be illegal an association entered into by 
marine insurance companies for the following  pur- 
poses only: (1) Reinsuring or otherwise distributing 
or dividing their risks on hulls, cargo or other in- 


approved July 2, 1890, or in 
I July 


terests entering into our inland, coastwise or foreign 
trade; and (2),transacting an insurance or reinsurance 
business in foreign countries, provided such associa- 
tion is not used in furthering unfair methods of com- 
petition against domestic competitors, or is otherwise 
unfairly restraining trade. 

That every association, in order to obtain the bene- 
fits of this section, shail within thirty days after the 
enactment of this act or after its creation file with 
the board— 

(1) A verified written statement setting forth the 
names and location of its officers, managers and mem- 
bers, and, if a corporation, a copy of its certificate or 
articles of incorporation and by-laws, and, if unincor- 
porated, a copy of its articles or contract of associa- 
tion, and on the Ist day of January of each year 
thereafter it shall make a like statement of the loca- 
tion of its offices or places of business and the names 
and addresses of all its officers, managers and mem- 
bers and of all amendments to and changes in its 
articles or certificate of incorporation or in its articles 
or contract of association. 

(2) A true copy, or, if oral, a true and complete 
memorandum, of every agreement or arrangement, or 
modification or cancellation thereof, which may have 
been entered into for purposes of reinsurance or 
division of risks; and 

(3) Such information as the board may require as 
to its organization, business conduct, practices, man- 
agement and relation to other associations or persons. 

Whenever the board believes that an association or 
any agreement or arrangement made or act done by 
such association is furthering unfair methods of com- 
petition against domestic competitors, or otherwise un- 
fairly restrains trade within the United States, or 
any Territory, district, or possession thereof, it shall 
summon such association, its officers, managers and 
agents, or officers, managers and agents of the marine 
insurance companies composing or affiliated with the 
association, and thereafter conduct an investigation 
into the facts. 

Upon investigation, if it shall conclude that the 
association or any act done by the association is 
furthering unfair methods of competition or is un- 
fairly restraining trade, it may make to such associa- 
tion recommendations for the readjustment of its 
business. If such association fails to comply with 
such recommendations, the board shall refer its find- 
ings and recommendations to the Attorney-General of 
the United States for such action thereon as. he may 
deem proper. 

For the purpose of enforcing the provisions of this 
section the board shall have all the powers, so far as 
applicable, given to it in the ‘“‘Shipping Act, 1916.” 
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LIFE INSURANCE 


INHERITANCE TAX SERVICE 


Summary of Laws of Maine and of Texas 
on Subject 





MAINE 

A summary of the Inheritance Tax Law of 
Maine has just been issued by the Prentice-Hall 
Inheritance Tax Service. It shows beneficiaries 
divided into four classes. Class A includes hus- 
band, wife, father, mother, child, adopted child 
or adopted parent, with an exemption of $10,000 
for lineal ancestors, lineal descendants, wife or 
widow of son, or husband of daughter, with an 
exemption of $500, paying the following rates 
of exemption: One per cent up to $50,000; 1% 
per cent, $50,000 to $100,0c0; 2 per cent over 
$100,000. Class B embraces brothers, sister, 
aunt, uncle, nephew, niece or cousin, with ex- 
emption of $500, and rates of taxation over ex- 
emption up to $50,000, 4 per cent; on $50,000 to 
$100,000, 44% per cent, and over $100,000, 5 per 
cent. Similarly Class C embraces other persons 
or corporations (except Class D) with exemp- 
tion of $500, and rates of tax 5 per cent, 6 per 
cent and 7 per cent upon amounts above stated. 
Class D is entirely exempt, and includes gifts 
for educational, charitable or religious pur- 
poses within the State. 

TEXAS 

The inheritance tax levied in Texas on prop- 
erty passing to a lineal ascendant or a brother 
or sister, or a lineal descendant of a brother or 
sister, 2 per cent on value in excess of $2000 
and not exceeding $10,000; 2% per cent, from 
$10,000 to $25,000; 3 per cent, from $25,000 to 
$50,000; 31% per cent, on $50,000 to $100,000; 
4 per cent, on $100,000 to $500,000; 5 per cent, 
on excess over $500,000. The tax on property 
passing through an uncle or aunt or lineal de- 
scendant therefore is 3 per cent on excess of 
$1000, and not exceeding $10,000; 4 per cent on 
$10,000 to $25,000; 5 per cent on $25,000 to 
$50,000; 6 per cent from $50,000 to $100,000; 
7 per cent from $100,000 to $500,000, and 8 per 
cent on excess of $500,000. Property passing 
to father, mother, husband, wife or direct lineal 
descendant or any public corporation or char- 
itable, educational or religious organization in 
Texas is excepted. Property for the use of any 
other person is taxed at 4 per cent for excess 
of $500 and not exceeding $10,000; 5% per 
cent on $10,000 to $25,000; 7 per cent on $25,- 
000 to $50,000; 8% per cent on $50,000 to $100,- 
000; 10 per cent on $100,000 to $500,co0, and 
12 per cent on excess of $500,000. 


Connecticut Life Men Meet 

The Connecticut Life Underwriters Associa- 
tion, at a meeting held in New Haven last week, 
decided to continue their State organization as 
at present and not organize local associations 
in the larger cities. The Connecticut association 
has been a large and aggressive unit in the 
National Underwriters organization and many 
members believed that a division of the central 
hody into city units would weaken the asso- 
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ciation. At the meeting twenty-five members 
were selected to represent the association at 
the national convention to be held during the 
latter part of September in Boston. 


Official Changes in Home Life 

The Home Life of New York announces 
that William S. Gaylord, heretofore assistant 
secretary, has been made secretary of the com- 
pany, and is succeeded as assistant secretary 
by Frank H. Trimble, who has been cashier. 
Frederick W. Kensing, who has been assist- 
ant cashier, advances to the position of cashier, 
In connection with these changes it is noted 
that Ellis W. Gladwin, who has been first vice- 
president and secretary, drops the duties and 
title of secretary. All of the gentlemen named 
have long been identified with the Home Life, 
and have rendered excellent service to the com- 
pany. 


Boston Life Men 840 Strong 
At the anniversary dinner of the Boston Life 
Underwriters Association, Robert W. Moore, 
Jr., chairman of the membership committee, 
announced a membership of 840 and a deter- 
mination to make the 1000 goal before the 
annual convention date in September. 


FEtna Life Club Reception 
The A&tna Life Club, including in its mem- 
bership employees of the three allied companies, 
gave a reception in honor of President Morgan 
G. Bulkeley at Foot Guard Hall, Hartford, 
last week. The event 


Thursday 


Peoples Life Reports Rapidly Growing 
Business 
The Peoples Life Insurance Company of 
lrankfort, Ind., reports insurance written this 
year as follows: 
January, $396,500; February, 
March, $632,000; April, $777,000. 
The company’s insurance in force on April 
30 was $17,650,000 representing a gain since the 
first of the year of $2,075,000. 


559,500 ; 


Sovereign Camp, Woodmen of the World 

The above-named fraternal order has sent to THE 
SPECTATOR a statement of its assets and _ liabilities, 
which is presented below: 


VALUATION EXHIBIT 
December 31, 1919 
Combined benefit certificates as modified by Sub-Sec- 
tion 60-C, constitution and laws of 1919. 


ASSETS 

Actual and Contingent 

Present value of future net contribu- 
BRN s ein Sos Swe o-sw cd SS Hen eee eee $222,463,511.81 

Admitted assets less $120,326.37 ex- 
pense fund 37,668,544.58 

Liens and loans charged against certifi- 
131,37 2,866.68 
DOtal. 3:.ciereen eae eetawedeee nes 391,504,923.07 


LIABILITIES 

Actual and Contingent 
Present value of promised benefits... .$384,598,876.71 

Accrued liabilities less $133,703.64 ex- 
pense liabilities 3,093,084.92 
(iC | A einer renrrrre creme, (he | i 
Surplus 3,812,961.44 
Assets to liabilities 100.98% 





drew a large gathering 
and “Governor” Bulke- 
ley was the center of 
attention. During his 
career, President 
Bulkeley has been 
Mayor of Hartford, 
Governor of Connecti- 
cut and United States 
Senator. He is now 
eighty-two years old, 
but is not the dean of 
the company’s forces, 
as H. W. St. John one 
of the leading actuaries 
in the country, is four 
years the senior of the 
7Etna’s president and 
is still actively at his 
duties each day. Mr. 
St. John is a former 
president of the Actu- 
arial Society of Amer- 
ica and corresponding 
member of the Institute 


is good. 


It pays to 


_The_Lincoln National Life is ‘‘not guilty’ of the in- 
dictment of ‘‘putting up the bars’’ just because business 


THE LINCOLN NATIONAL LIFE IS ACCEPTING A 
— PERCENTAGE OF RISKS THAN EVER BE- 


During the past month The Lincoln National Life 
had a rejection rate of but 3 7=10%. 

All The Lincoln National Life plans are for reducing 
that rejection rate to a still smaller per cent. 
cepting the risk on men in occupations which were for= 
merly held too hazardous to consider for life insurance. 

The fact that this attitude means more business and 
more commissions for Lincoln Life Agents is enhanced 
by the high grade Lincoln Life Service, which keeps in 
personal touch with all its salesmen. 


“Not Guilty, Your Honor”. 


The high charge, made by several 
life insurance publications during 
the past month, sets out that Life 
Insurance Companies are— 

‘“‘rejecting more business’’ 

“picking and choosing only the 
best risks’’ 

“restricting all but select physical 
specimens’’ 

‘declining all border line cases’’ 


It is ac= 











of French Actuaries. 
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Don’t loaf on rainy 
days: they are good 
days to find the pros- 
They haven't 
so many callers. You 
don’t have to wait and 


pects in. 





can stay longer. 


The Lincoln National Life Insurance Co. 


“Tts Name Indicates its Character’? 
Liacoln Life Building 


Now More Than $125,000,000 In Force 








Fort Wayne, Indiana 
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ALWAYS KEEPING AT IT 


When You Least Expect It the Lucky 
Moment May Just Happen Along 


WHEN 


A MAN GETS HUNGRY 


How Ezre*Himrod Wrote a Behemoth of an App 
and Why the Nae is on the Office Door 


Ezra Himrod, gaunt old wolf-hound of app 
trailing, can no more be kept away from his 
son’s office than you could keep the unleashed 
wolf trailer from following the chase. Ezra 
is supposed to have “retired.” But when he 
hears that his son has a difficult case the aged 
agent appears on deck, his eye flashing and 
his nostrils twitching. 

The fact is there are no “retired” agents. 
The only way to retire an agent would be to 
banish him to a Crusoe Island, and even then 
he would probably induce his man Friday to 
take a small endowment policy. When you 
know, a thing is good you just have to push it 
on those who haven’t any. 

Frequently old Ezra turns up in his son’s 
office, rather he tears into the office, for he is 
a vigorous old chap. And it will sometimes 
happen his son is out on the war-path. Then 
we get a sermon of how it may happen, Ezra 
tramping back and forth like a tiger just be- 
fore meat time. Perhaps he tells us again the 
story of his first “behemoth” of an app. We 
never get tired of the tale, boomed out in 
Ezra’s earnest voice, and punctuated by every 
dramatic gesture known to the stage. 

“I was down to the place where I hated to 
pull out my purse for car fare, for fear there 
was no nickel and where if I’d seen the agent 
of our flat I’d tried to crawl into a sewer slot 
at acorner. There come times like that when 
you get as used to turn-downs as a slouch hat. 


Kert Ricut On. 

“But I kept on hitting the pike. If we were 
going to be starved out it would be with my 
coattails flapping and my legs twinkling. I 
doubled the number of doors I pushed open. 
Didn’t seem to help. Rent got months behind. 
Our second was coming, and the little madam 
mustn’t know that if I hadn't borrowed from a 
friend it would have been a case of sequestrat- 
ing her ticker and hocking that—I carried a 
pasteboard instead of my own, and got the 
time free, as anybody can, keeping my coat 
buttoned, so as not to show the lack. 

“Did I keep a smiling face before the little 
madam? TI’ll tell the world I did. I would 
say that business would detain me late. She 
and Sallykins would have chops for dinner, I 


would eat a plate of griddle cakes in a base- 
ment,on Ann street. And, still searching the 
byways and hedges, would continue soliciting 
right through the evening. The little madam, 
who always wanted particulars, was told at 
11.30 P. M. how I had a steak with a business 
friend; such a good thick steak, with hashed 
brown potatoes and other mythical things. 
Then, when she was asleep, I would gnaw on 
the bones left from the chops, juggling off 
slices from the cut loaf, being careful to leave 
enough for breakfast. 

“Those months were the toughest I ever 
knew, and I’d had tough ones before. At last 
I got where I was habitually hungry. That is 
the absolute bottom of things. Of course I 
was shabby and down-at-the-heels generally, 
but I was hungry! 


Pornt oF DESPERATION 

“One evening I saw an illuminated office on 
Nassau street. The office was on the second 
floor of a shabby little building. I climbed 
the stairs, and a boy at a rail blocked my way 
into a large office, where there were clerks 
who seemed busy. Beyond I could see a 
green baize door. I had previously noted on 
the outer door ‘John Morley, Agent,’ and in 
small type, ‘The North-West Lumber Com- 
pany.’ 

“T told the boy I wanted to talk with Mr. 
Morley.. The boy glanced me over and asked 
me to state my business. I was desperate. 
The kid was due. I had just one nickel in my 
pocket and had skipped the cakes that even 
ing. I told the boy I had most pressing busi- 
ness with his employer, business that couldn’t 
be delayed one second. He turned and disap- 
peared within the private office; a moment 
later coming out and motioning to me. 

“Two minutes later an aged man, whom it 
was crazy to solicit for insurance scowled, as 
I told. him my business, beginning a retreat. 
I had got to the baize door when the retreat 
was blocked by a ruddy man of forty or so, 
who carried a big valise. He pushed me to 
one side and, seizing the old gentleman, ac- 
tually kissed him. It was a meeting between 
a father and his only son after two years of 
separation. 

“T slipped into the outer office and was 
descending the stairs when the boy came run- 
ning after me. ‘Come back!’ he shouted. ‘Mr. 
Morley wants you!’ 


A STRANGE HAPPENING 
“TI stumbled back to be met gruffly, but 
pleasantly, by the father, who introduced me 
to his son, with the remark, ‘T have a policy 
with the company you represent—-have had it 
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for years. The company is a good one. A 
strange happening—that you should be here 
to-night. For some time I’ve been urging my 
son to take more life insurance—he carries 
but a small amount.’ 

“How in. my dazed condition of mind I man- 
aged to present my arguments I don’t know. I 


. hever had but the dimmest remembrance of 


that interview. Whether I sat or stood I can- 
not tell. And I must have been just about all 
in, anyhow. But I know it was explained to 
me that John Morley, Jr., was on a brief busi- 
ness visit to New York and there was much 
to be done. That was why the office was 
working overtime that night. 

“In a jumble of dizzying emotions one thing 

stands out in memory, as if the amount had 
been blazed in figures of fire. For when the 
app was finished to the amount, Morley Senior 
took the pen and wrote ‘Seventy-five Thousand 
Dollars. What followed I know not, and 
when things ceased whirling around me, | 
was out at the corner of Maiden Lane and 
Nassau street, standing under a street lamp, 
with the application in my shaking hands and 
glaring at a check for the full first annual 
premium, pinned to the app. 
* “Then vagueness again, until I was stand- 
ing in the hallway of the apartment of the 
general agent whom I worked under. He wa: 
congratulating me and laughing, as I explained 
that the examination must be made the fol- 
lowing morning. Then he forced on me a roll 
of bills. ‘One of the biggest lumber con- 
cerns in the world,’ he said. I knew old Mor- 
ey had a policy in our company for a 
long time I myself have been trying to get my 
hooks into the son. He’ll pass, all right!” 


and 


SuHapEes PuLtep Down 

Old Ezra ceased his pacings. He flung out 
his hands. “Ah, ah!’ he cried. “(Never any- 
thing in my life like that! I stopped at a res- 
taurant and swallowed a steak as thick as your 
two hands. Then I dived into a place on 
Forty-second street. They were just closing, 
but I got pounds of hothouse grapes, and | 
found a florist open, over by the Grand Cen- 
tral, and bought a great bunch of cream- 
colored roses—the little madam’s favorites. 
And it was an almost demented man who 
was met, as he let himself into our apartment, 
by a nurse. 

“We've been trying to get you, sir, since 
early this afternoon,” she said. “The doctor 
has just left. Congratulations, sir! It’s a boy. 
Your wife is doing fine, sir!” 

“There are times when you must draw down 
the shades!” and Ezra’s voice sank to a whis- 








per. “But that’s how the name out there on 
the door reads ‘Morley Himrod.’ We named 
him that! And that’s why, when I hear some- 
body telling a hard luck tale, I always say, 
“Push every door open. Your heap of dollars 
imay be behind the next.’ ” 


SECRET OF SUCCESS 


Chapter from “How to Sell Insurance,” Wil- 
liam Alexander’s New Book * 

If you are already an insurance salesman and 
have succeeded, this chapter will not concern 
you directly. But it may aid you in influencing 
others to enter the insurance field, where the 
harvest is ripe and abundant, and where many 
additional laborers are needed. 

But if you have not as yet taken the plunge, 
and have any doubts as to your fitness for field 
work, a word of encouragement will restore 
your confidence I am*sure. 

There are all sorts and conditions of men, 
and experience proves that men of widely dif- 
fering characteristics are needed to persuade 
these people of varying dispositions to insure. 
Consequently you will succeed if you have 
three essential qualities, whether you are 
young or old, high or low, intellectual or sim- 
ple. They are—lIntegrity, Intelligence, In- 
dustry. 

If you have these characteristics as a foun- 
dation other useful qualities will inevitably 
follow, such as determination to succeed; an 
earnest desire to serve your fellow men coupled 
with the firm conviction that the best service 
you can render them will be to persuade them 
to avail themselves of the protection furnished 
by life insurance. Having these characteristics, 
you will certainly acquire a genuine love for 
your work. And then, as in the case of the 
athlete or sportsman, your enthusiasm will 
carry you forward to success, and will make 
all toil and hardship a delight. 

On the other hand, if you have no desire to 
serve, and lack integrity of purpose, you will 
fail even if yoti have genius, talent, education, 
position, and influence. Moreover, you will 
fail even if equipped with all these useful 
qualifications if you are lazy and indifferent. 
For this business, while easy to the man who 
throws his heart into it, is difficult and dis- 
couraging to the man who lacks courage and 
enthusiasm, and who is unwilling to work. 
Let me cite a few instances to prove the truth 
of these assertions: 

I knew for many years an agent who built 
up a substantial business in one of our eastern 
cities. He was uneducated, illiterate, and lack- 
ing in all the graces and refinements of polite 
society. But he was respected and honored 
by the most prominent business men of that 
conservative city. And he sold them large 
amounts of insurance, and built up round about 
him a great army of staunch backers. And 
why? Because intelligent business men trusted 
him, saw his faith in what he had to offer and 
found that he knew the value of insurance 
and how to apply his knowledge. All his de- 
ficiencies were ignored, and as he was as in- 
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an unlimited production. 
Contract as good as the best, with exclusive. 


Financial backing on a liberal basis. 
Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 
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dustrious as he was enthusiastic, his success 
was marked. 

I knew another man who had been a suc- 
cessful teacher. His income had been sud- 
denly cut off. He had a large family to sup- 
port and was ready to tackle any reputable job. 
So I advised him to enter the insurance field. 
He seemed eminently fitted for the work. He 
was highly cultivated, and a fluent talker. He 
had a large circle of influential friends, was a 
good mixer, and was straight as a string. He 
made a contract with one of our leading com- 
panies—and was an utter failure. Why? Be- 
cause he lacked the initiative and persistence 
necessary for success. So he threw up the 
sponge and accepted a clerkship in a Govern- 
ment office, secured through the influence of a 
friend. 

Of all the qualities useful to the successful 
agent there are none more valuable than com- 
mon sense and tact. Common sense tells the 
agent what to say: tact shows him how to say 
it. Well, I knew a young man in a large city, 
who had been in the banking business, and 
who was induced to take up life insurance 
work. He was honest and industrious, but he 
was by no means conspicuous for common- 
sense and was altogether lacking in tact. He 
blundered along, patiently and diligently—and 
became eminently successful. But his suc- 
cess was in spite of his deficiencies. He was 
so earnest, and so confident of the value of 
what he had to offer that he broke down all 
opposition. 

These examples could easily be -multiplied, 
but enough has been said to prove the fruth 
of my contention. The successful agent does 
not necessarily belong to a certain class. If he 
has integrity, intelligence, industry and deter- 
mination he will succeed. If he lacks these 
qualities he will fail. 

Federal Reserve. Life, Kansas City, Kansas 

A new company located at Kansas City, Kan., 
is entitled the Federal Reserve Life Insurance 
Company. It reports a paid up capital of $100,- 
000, and that it began business on February 12 
last, writing only in the State of Kansas, and 
doing business on the old line plan. Walter 
L. Payne is president, J. R. Anspaugh is vice- 
president, and D. H. Holt is secretary and 
treasurer. 
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Company Wins Point in Income Tax Suit 


Findings overruling the demurrer of the 
State in the case of the Northwestern Mutual 
Life of Wisconsin against the State of Wis- 
consin were filed in circuit court last week. 
The case will now be tried on its merits. The 
company sued for recovery of $23,623 income 
taxes, alleging that this was assessed on $3,- 
000,000 interest on outstanding policies during 
1918, of which $787,455 was unpaid and con- 
sequently not an asset of the company. The 
findings of the circuit court declare: 


Income, to be subject to taxation, must be 
something convertible into money. Interest not 
paid in money and simply added to the princi- 
pal is not convertible until the time arrives 
when it is either paid in cash or deducted from 
the amount due on the policy at maturity. 
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Statistics of Fraternal Societies, 1920 

The 1920 edition of Statistics of Fraternal 
Societies has been issued. This work gives in 
concise form a variety of data, including date 
of organization, rates, plans, cost of manage- 
iment, mortality, membership and_ financial 
standing, etc., of the leading fraternal societies 
operating in the United States. 

Details presented in the work include cost 
of management, total and per capita; deaths 
per thousand members; average age; number 
of assessments ; amount collected per thousand 
dollars; death benefits paid; insurance in 
force; number of members and lodges; cost of 
joining; assets; liabilities; jurisdictions, and 
special features of practically all societies. A 


number of mortality tables are given including 














TWENTY-FOURTH 
ANNUAL STATEMENT 


The Greatest Year in the History of 
the Company 


Insurance paid for and 


revived during 1919... $28,431,949.00 
Increase over 1918.... 10,612,474.00 
Insurance in force...... 84,819,610.00 
INCTOASC. . 6cc-oe vs ce 20,951,895.00 
Total Income......... 3,574, 134.70 
jp: ea ee 1,142,591.06 
Reserve Value of Policies 7,005,024.68 
BHORCAGES os <5 o ccroe8 1,275,357.28 
Admitted Assets........ 7,982,899.08 
PHOTERGES 6 6s cas 6 e620 1,161,849.52 


Total amount paid to 
policyholders and ben- 
eficiaries since organ- 
IZAUOMN aso 45 oo rats ee 

Amount deposited with 
the State of Iowa for 
the security of all pol- 
ICYNOIGEED. ©. 5 ee ws 


3,983,042. 72- 


7,203,254.92 


























the Nationa] Fraternal Congress Table. This 
book embraces two hundred and forty pages of 
condensed information and sells at $1.25 in 
flexible binding and $1.00 in manila, shipment 
prepaid. Copies of this work may be ordered 
through The Spectator Company, New York. 


EUREKA LIFE EXAMINED 


Baltimore Company is ‘‘Efficiently, Con- 
servatively, Economically Managed 
The Maryland Insurance Department re- 
cently made an examination of the Eureka Life 
Insurance Company of Baltimore, which veri- 
fied its statement as of December 31, 1919, 
and disclosed most satisfactory conditions in 
connection with the administration of the com- 
pany’s affairs. The text of the report to Com- 
missioner Thos. J. Keating, made by Hazelton 
A. Joyce, Jr., chief examiner, is as follows: 


As directed by you, we have made an ex- 
amination of the condition and affairs of the 
Eureka Life Insurance Company of Baltimore, 
at its home office, located at No. 9 East Frank- 
lin street, Baltimore, Maryland, and beg to sub- 
mit the following report. 

This examination was begun on the twelfth 
day of January, 1920, and covers the principal 
transactions of the company subsequent to the 
last previous examination made by this depart- 
ment as of January 17, 1918; a verification and 
analysis of the income and disbursements for 
the year 1919, and of the assets and liabilities 
as of December 31, 1919. 

The Eureka Life Insurance Company is a 
legal reserve, stock company, writing life in- 
surance only, upon both the ordinary and in- 
dustrial plans. : 

The company is efficiently, conservatively and 
economically managed and conducted. Its 
records and files are neatly and accurately kept, 
disclosing all financial transactions and the 
the condition of the company at the close of 
any weekly period. The accounting system 
now employed is a very great improvement, 
from a scientific and efficiency viewpoint, over 
that in use at the date of the last previous ex- 
amination, 

The company is sound financially, having a 
net surplus of $73,901.12 over and above all 
liabilities, including its paid in capital of $100,- 
000 and legal reserves of $648,599.72, making a 
total of $822,500.85 of reserves and surplus to 
policyholders, invested in gilt edge securities 
for the protection of policyholders. The ad- 
mitted assets have increased from $599,707.77 
to $837,340.70 and the net surplus from $61,- 
108.57 to $73,901.12 within the two years since 
the last examination, reflecting a prosperous 
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and healthy condition. The extent of the com- 
pany’s growth during this period, in the face of 
the influenza epidemic, which proved disastrous 
to many companies, is rather remarkable, and 
would seem to indicate that it has a live and 
experienced guiding hand. 

The examiners engaged in this examination 
were John P. Albert, Denton S. Lowe and the 
undersigned. The valuation of policies was 
made by the Department Actuary, Arthur M. 
Siegk. 

Acknowledgement is hereby made of the 
courtesies extended and assistance rendered 
during the examination. 


The statement shows resources aggregating 
$837,341, among the principal items being real 
estate appraised at $40,000; mortgage loans, 
$21,900; stocks and bonds owned, $518,988; 
cash, $152,893; ground rents, $87,000; loans to 
policyholders, $4172, and accrued interest and 
rents, $9935. 

Among the liabilities are a legal reserve of 
$648,600, and accrued taxes, $5600, the total 
being $663,440, leaving a surplus as to policy- 
holders (inclusive of $100,000 capital) of $173,- 
gol. 

The Eureka Life has made steady increases 
in important items of its statement from year 
to year, among those recorded for 1919 having 
been the following: In insurance in force, 
$3,048,490; in assets, $183,748; in premium in- 
come, $95,987; in policy reserves, $135,240.. Its 
premium income in I9I19 was $523,728, and it 
closed the year with $13,274,016 of insurance 
in force. Since 1904, this progressive company 
has paid policyholders $1,402,616. 

The official staff of the Eureka Life, which 
has well demonstrated its efficiency in so con- 
ducting the company’s business as to win gen- 
eral commendation and to place their company 
high in popular esteem, is made up as follows: 

President, John C. Maginnis; first vice-pres- 
ident, Joshua N. Warfield, Jr.; second vice- 
president, Edward Plummer; secretary and 
treasurer, Joseph H. Leishear, Jr.; medical di- 
rector, J. Howard Iglehart; assistant secretary, 
W. H. Y. Knighton; assistant treasurer, A. 
Victor Weaver; auditor, Charles O. Hall; 
counsel, Julias H. Wyman. 


Northwestern National’s Centenary 
Convention 

On June 23-26 the Northwestern National 
Life of Minneapolis will hold its centenary 
convention at Minneapolis. This will celebrate 
the passing of the hundred million mark in in- 
surance in force by the company, and will be 
attended by agents who write and pay for 
$100,000 in business between June 1, 1919, and 
June I, 1920. 


The Travelers Ranks High 
Last year the New York State life insurance 
business of the Travelers of Hartford ranked 
third ingamount (excluding industrial) and sec- 
ond in increase in insurance in force during 


1919. 





—A news dispatch from Buenos Ayres, Argentina, 
states that the office employees of the insurance com- 
panies have decided to don overalls from May 16 in 
aid of the movement to cut the high price of clothing. 








INSURANCE IN AUSTRALIA 


A. P. A. Association Makes Remarkable 
Progress in Eight Years of Its Existence 

The Australian Provincial Assurance Asso- 
ciation of Sydney, N. S. W., celebrated its 
eighth birthday on March 23 last, and is mov- 
ing towards its next at a pace commensurate 
with its progressive traditions. 

On March 23, 1912, the accommodation 
consisted of half an office and the staff of one 
typist. At the end of its eighth year, the asso- 
ciation at head office is in possession of its own 
premises, called the “A. P. A Building,” con- 
sisting of a basement and seven stories. Ob- 
stacles have been overcome, and unusual dif- 
ficulties successfully negotiated, with the result 
that policyholders and shareholders are now 
listed throughout the whole of Australasia, 
from Northern Queensland to the territories of 
Western Australia and the Dominion of New 
Zealand. Branches have been established in 
Brisbane, Melbourne, Adelaide, Perth, Hobart, 
Christchurch and Auckland. 

Selby P. Wood, managing director of the 
company, speaking in Sydney on his return 
from a trip to New Zealand, said: 


One of Australia’s greatest advantages and 
privileges consists in its close business relations 
with one of the fairest and best spots in the 
British Empire, if not in the whole world, 
namely, the Dominion of New Zealand. I am 
a real and true Australian, but I love to pay 
a glowing tribute to the wonderful country of 
Maori Land, which I have visited on several 
occasions, and where I have always met with 
the greatest courtesy and been impressed with 
the country’s wonderful beauty and unlimited 
possibilities. 

The Dominion of New Zealand is a great 
country for insurance and, in fact, for any- 
thing. The association has unfurled its flag 
in this bright spot, and there is no place in the 
British Empire in which I have more con- 
fidence of the association’s success. 

In this great Continent of Australia, with 
its glorious beauty and sunshine, its wonderful 
productive capacity, there is no limit to the ex- 
tent of our ultimate achievements. In these 
days of the re-adjustment of the affairs of the 
world, the cost of living (and, as a matter of 
fact, everything else) is so enhanced, it is in- 
cumbent upon everybody to produce to the best 
of his ability. 

This also applies to life insurance. It is 
necessary for men to make almost double the 
income that a few years ago sufficed. Every 
man on our staff should set out with the deter- 
mination that from March, 1920, he is going 
to use the gifts that nature gave him as a sales- 
man ‘to the best of his ability in the interest 
of those dependent upon him, and himself. | 
want to see every representative of this asso- 
ciation, in the years ahead, prove himself not 
only a first-class insurance producer, but a good 
citizen. 

The company’s achievements to date are 
principally due to the inexhaustible efforts and 
unbounded enthusiasm of the men in the field, 
but no small credit is due to the local directors, 
branch managers, department managers and 
members of the indoor staffs. The co-oper- 
ation of the shareholders to a large extent ever 
since the inauguration of the office, dnd the 
spirit of harmony which has prevailed through- 
out have also made their beneficial effect felt. 

Let us hope that in the near future there 
will be a flood of immigration that will help to 
cultivate the vast areas of land throughout the 
whole of Australia, which are waiting for the 
plough to turn them into fields of productivity. 
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We have large populations in the cities; we do 
not want them smaller, because large cities 
mean we must have greater production in the 
country, 

There are no heights too high to climb; no 
ideals too great to attain; no afnbitions be- 
yond our dreams. What has been done is only 
an incentive to greater efforts, and full ad- 
vantage will be taken of the position we have 
already gained. 


American Life Convention 

The programme for the annual meeting of 
the American Life Convention, which will be 
held in Kansas City, Mo., September 22-24, 
will include the following papers: 

President’s address—H. W. Johnson, pres- 
ident, Central Life of Illinois, Ottawa, Ill. 

“Renewals and Conservation of Business 
from the Standpoint of the Company and from 
the Standpoint of the Agent.”—Archibald A. 
Welch, vice-president, Phoenix Mutual Life, 
Hartford, Conn. 

“Real Estate and Investments. (1) City 
Property. (2) Farm Property. (3) Methods 
of Obtaining Same.”—C. J. Claassen, secre- 
tary, Peters Trust Company, Omaha, Neb. 

“The Double Indemnity Benefit.”—George 
Graham, vice-president and actuary, Missouri 
State Life, St. Louis, Mo. 

“The Fundamentals of the Life Insurance 
Contract."-—B. R. Nueske, president, Old 
Colony Life Insurance Company, Chicago, Hl. 

“Value of Special Training for Salesmen.”— 
T. W. Appleby, secretary, Ohio National Life, 
Cincinnati, O. 

“Best Method of Acquainting the Public 
with the Benefits of Life Insurance.”—Emmet 
C. May, president, Peoria Life, Peoria, Iil. 

“Accident and Health Insurance in Connec- 
tion with the Life Policy.’—H. G. Scott, vice- 
president and secretary, Reliance Life, Pitts- 
burgh, Pa. 

“Co-Insurance and Re-Insurance of Excess 
Risks.” —N. J. Frey, secretary, Wisconsin Life, 
Madison, Wis. 

The annual meeting of the Legal Section 
will be held September 20 and 21. The pro- 
gramme has not yet been completed, but the 
following, among others, will speak: 

W. H. Hinebaugh, general counsel, Central 


“Life, Ottawa, Ill.; H. B. Arnold, general coun- 


sel, Midland Mutual Life, Columbus, O.; Col. 
Dan W. Simms, general counsel, LaFayette 
Life, LaFayette, Ind.; W. Calvin Wells, gen- 
eral counsel, Lamar Life, Jackson, Miss.; 
Alfred Hurrell, third vice-president and gen- 
eral solicitor, Prudential, Newark, N. J.; Hon. 
Henry J. Allen, Governor of Kansas. 


Hall Month for Lincoln National 

May is Hall Month with the Lincoln Na- 
tional Life. The agency force redoubles its 
efforts as a tribute to Arthur F. Hall, manager 
of the Lincoln Life. A large silver loving cup, 
the Hall Cup, awaits the agency which pays for 
the most business during May. At the end of 
the first week the agency standing was, S. J. 
Payne Agency, West Virginia, first; H. G. 
Every Agency, California, second, and R. E. L. 
Hitt Agency, Oklahoma, third. 
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LIFE OFFICIAL ACTIVE IN MUNIC- 
IPAL AFFAIRS 


Charles F. Coffin of Indianapolis Outlines 
Chamber of Commerce Work 


‘A meeting of the Springfield, Il1., Chamber 
of Commerce was addressed recently by 
Charles F. Coffin, vice-president of the State 
Life of Indiana and president of the Indian- 
apolis Chamber of Commerce. Mr. Coffin out- 
lined the utility of a Chamber of Commerce 
to a municipality, adding: 

It took a long time in our city to show the city 
officials that the Chamber of Commerce was working 
for the welfare of Indianapolis, and not just trying 
to nose into the city affairs. But we did it, and now 
the Mayor and other officials are honorary members 
of our board of directors. 

We are all working together and we have accom- 
plished wonderful results. Among these was the 
securing of war contracts totaling twenty million dol- 
lars for Indianapolis industries. 

A chamber of commerce should be a_ watchtower 
against all perils that face the city, such as encroach- 
ments on the rights of a city by corporations. How- 
ever, I do not mean to imply that I am opposed to 
corporations, but it often happens that in their growth 
they are a peril to a municipality. 

The chamber should eliminate these perils, and 
should unofficially administrate the city’s affairs. .\ 
city government has no questions in which a chamber 
of commerce is not interested, and there are no prob- 
lems of civic interest in whichethe chamber should 
not be interested. 


Extending Life Policy by a Note 

An extension of time on a premium payment 
for life insurance is subject to the same 
forfeiture notices as if there had been no dis- 
crimination. This is the rule announced this 
week by the Kansas Supreme Court in the suit 
brought by S. M. Cunningham against the 
Globe Life Insurance Company of Salina, Kan. 
The policyholder notified the company that it 
would be impossible to make a payment of the 
premium when due, but that it was expected 
that payment could be made within three or 
four months. Particular inquiry was made 
as to how to save the policy. The company re- 
plied, that by signing a note the time woul: 
be extended three months. The note was 
signed and returned. The note was not taken 
up when it fell due, but the company also did 
not send out the usual forfeiture notice. When 
suit was brought, the company refused to pay 
the claim, as the policyholder had died some 
twenty days after the note fell due. 

The Supreme Court held that extending the 
time, through the making of the note, was the 
same as if the premium fell due at that later 
date and the same: procedure of notice of in- 
tention to forfeit had to be followed, as if n° 
extension had been allowed. 








Insurance Sales Letters 


Open the way to real business—create. a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the ap li- 
cation. More than 400 salesmen are using Hull’s 
sales créating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘Am well pleased with the letters 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
ES 
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TO THE SMALL PRODUCER 


The Salesman is Not Born—He is Made 
What He is by Self-Culture 


We all have to start at the beginning. Noth- 
ing worth while is secured without effort. The 
phenomenal producers in our business were all 
small writers at one time. They made them- 
selves what they are by patient and intelligent 
endeavor. It is possible for you to develop into 

leader by the same process as they employed. 

Those who have made close study of extra- 
irdinary salesmen are agreed that their success 
is rarely due to the possession of superior 
natural endowment. The salesman is not born. 
He is made by self-culture—by the development 
of personality and the acquisition of technical 
knowledge and skill. 

There are two ways of becoming a big pro- 
ducer open to you. One is by the old-time 
method of long haphazard experience; the other 
hy the modern method of scientific education. 
The former is slow, laborious and uncertain; 
the latter is sure, expeditious and comparatively 
easy. 

It is only in recent years that salesmanship 
has been reduced to a science—that it has beea 
subjected to experiment and investigation, and 
certain laws and rules formulated from the 
results. We know now that there are definite 
principles of salesmanship. Upon the ob- 
servance of these success depends. 

You may say that we had successful salesmen 
before these principles were laid down. That 
is true enough. It is also true that the methods 
of these salesmen, evolved from their experi- 
eace, were in accordance with scientific prin- 
ciples, more or less. But had the self-made 
salesman of the last generation understood the 
principles which -he employed, his methods 
would have been much more effective. 

Of course, experience is the only practical 
teacher. But there is the greatest difference 
hetween “digging it out for oneself’ and work- 
ing systematically along lines prescribed by 
sound theory. How would it do to give a young 
man a case of instruments and bid him learn 
surgery by experience? Absurd as such a 
proposition would be, there is only a difference 
of degree between it and that of giving a man 
a rate book and leaving him learn life insur- 
ance salesmanship by practice, 

The man who canvasses by haphazard 
nethods is doing his work in the most difficult 
way. Just as soon as he goes about it in the 
right way he will get twice the results and his 
business will become much more interesting to 
him. There is a right way—that is to say, a 
hest way—of performing every phase of your 
work—a right way of making the approach, a 
right way of presenting the proposition, a right 
way of closing, and so forth. 

We are acquainted with a man who entered 
our business twenty-three years ago and learned 
it in the old school, by the usual process: of 
“digging it out for himself.’ He enjoyed the 
advantages of more than ordinary education 
ind intelligence. He took up life insurance 
salesmanship as a permanent vocation and did 
his best to become efficient. He studied his rate 
hook’ and the methods of experienced agents. 
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With hard work this man contrived to pay for 
from two to three hundred thousand of business 
a year—never more, in eighteen years. 

When scientific salesmanship began to be 
talked about a few years ago, this agent scoffed 
at the idea for awhile. Like most of the old 
school, he didn’t believe that anything could 
teach a salesman so well as hard knocks and 
sheer experience. The salesmen of twenty 
years ago prided themselves on being self-made, 
and the successful ones thought that they knew 
all that there was to be known about selling. 

At last this man’s curiosity was aroused, and 
he decided to look into the “new-fangled fad,” 
as he called it. He took a correspondence 
course in salesmanship, and it fairly opened his 
eyes. He discovered that selling anything is 
reducible to a scientific system. He learned 
that some of his habitual processes were radi- 
cally wrong—that others were based on sound 
principles, and that an understandiwg of the 
prjnciples enabled him to apply his methods 
more effectively. He found that there is a best 
way—one which has been proved by actual test 
to be the best way—of doing everything that 
entered into his work. 

Needless to say, this agent set about reform- 
ing his methods on scientific principles. The 
task was no easy one, because he had faults 
of long standing to eradicate. He succeeded, 
however, and since then has regularly paid for 
more than twice as much business as he did 
formerly—that is to say, he has more than 
doubled his income. And at the same time he 
finds his work less difficult and more pleas- 
urable. , 

What this man did any one can do. It is 
only a matter of study and practice. It is 
easier to work in the right -way than in the 
wrong—and the right way will yield a lot better 
results in dollars and cents. - You may grow 
gray in the pursuit of success unaided. Or you 
may avail yourself of assistance and make as 
great advance in six months as you would 
otherwise in as many years.—Great-West Life 
Bulletin. - 


In Ten-Million-Dollar Class 
The Kansas Life of Topeka passed the ten 
million dollar mark of insurance in force on 
May 10, last, closing the day with $10,017,455 
on its books. Officers and agents of the com- 
pany are out to make this a twelve million dol- 
lar year for their organization. 


Life Underwriters Campaign 
President J. Stanley Edwards of the Na- 
tional Association of Life Underwriters visited 
nineteen associations in April, closing the 
month with large meetings at Omaha, and 
Lincoln, Neb. The double-up membership 
campaign is proving gratifyingly successful. 


“Death is the chief cause of the foreclosure 
of mortgages on homes.” 

It does not so much matter how the ap- 

plicant feels, when you go to solicit him, as 
how you feel. 
. If you are going to sell life insurance—feel 
life insurance—think life insurance—and talk 
only life insurance so persuasively as to gain 
attention, awaken interest and create desire. 
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CHARACTER COMES FIRST 


Agent Should Also Know His Own Busi- 
ness Thoroughly and a Little of 
the Other Man’s 


By a Tuirty YEARS’ AGENT 


After almost thirty years’ continuous service 
as agent, my remarks may be helpful to some 
comparative newcomer anxious to “arrive in 
the grandest profession for men willing to pay 
the price of success.” 

Our profession is not child’s play, but man’s 
work. Men, and not ciphers, are in demand 
to-day as they have never been before, and un- 
limited opportunities are awaiting such men. 
The business wants’ men of the caliber of the - 
best of the pioneers of the past, many of whom 
are now living in comfortable retirement, 
thanks to the generous pensions which the va- 
rious offices have allowed to successful repre- 
sentatives. 

It is unnecessary to enlarge upon the financial 
gain these stalwarts have enjoyed and are en- 
joying through being constantly. keen on the 
working of their agencies, but I may refer to 
the social standing which success has brought, 
and which has been of even greater value than 
the financial gain. 

The first’ arrival aid or essential to success 
required of men is the possession of a good 
character. Character backed by common sense 
and allied with straight dealing will win suc- 
cess, and the success so won tastes sweet for- 
ever, and carries with it social success, too. 

It is also essential that a man be well in- 
formed on every important point connected with 
his business, and although it is unnecessary to 
be_a walking encyclopedia, still the more one 
is intelligently versed in matters of everyday 
moment the better such information often acts 
as a lead to the business we are out to do. 

There is a danger, however, in a man parad- 
ing his information. He may, in order to im- 
press people, be too keen on talking foreign to 
the main issue. Many an hour is wasted in 
illegitimate introductory and. other talk to the 
detriment of business proper. A man may pos- 
sess the acme of scholarship, but unless he pos- 
sess “horse sense,” and use it aright in the 
rough-and-tumble of the insurance day, he will 
inevitably be left. We are dealing with the 
crowd, and he who cannot make himself agree- 
able to the crowd under all and varied circum- 
stances handicaps himself. 

Courtesy also calls for the limit of care, 
whether we are canvassing “duke’s son or 
cook’s son.” Never allow your feelings to get 
the “upper hand.” What does it matter if we 
do occasionally come into contact with the un- 
couth and uncompromisingly hostile unbeliever 
in insurance, who would, if he could, bundle 
the canvasser neck and crop down the stairs. 
The law of average is in our favor, and will 
more than compensate us financially for such 
encounters, and even the hostile, when the moon 
has waned and we make our next visit, may be 
induced to sign a proposal. Never mind the 
harsh word spoken in the heat of the moment 
by impulsive people, for in nine cases out of 
ten they are equally ready to change their at- 
titude—J. B. Jobson in The Industrial Mail. 











A FARM MORTGAGE 
BEHIND 


EVERY POLICY 


HE PEORIA LIFE 
i SERVICE to its 
policyholders and to its 
agents. Its sound methods 








and good reputation are giv- 
ing it a steady, healthy growth 
all in the Middle West. It in- 
sures men and women on 
equal terms. Policies are up 
to date in every respect, and 
contain liberal and attractive 
features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions for goo | 
men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 
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Group Insurance by the Prudential 

The Prudential of Newark announces passing 
large group insurance contracts recently with 
the following firms and corporations : 

The Georgia Marble Finishing Works, Can- 
ton, Ga. 

Burrows Brothers Co., furniture manufac- 
turers, Williamsport, Ga. 

The Woman’s Shop, Inc., Springfield, Mass. 

Capps Manufacturing Co., cotton yarns, 
Toccoa, Ga. 

Gobmann Bros. & Kahler Co., stove manu- 
facturers, New Albany, Ind. 

Kittinger Co., Inc., furniture manufacturers, 
Buffalo, N. Y. 

J. F. Bast & Sons, Inc., underwear, Schuyl- 
kill Haven, Pa. 

3raman, Dow & Co., jobbers, plumbers sup- 
plies, Boston. 

S. W. Kagan Co., Inc., markets, Jersey City. 

General Leather Co., Newark, N. J. 

Eject-O-File Co., filing cabinets, High Point, 
Nee: 


° ey 


Conservative Life’s Novel Idea 

The Conservative Life of Sioux City, Ia., 
has issued a booklet entitled “An Introduc- 
tion,” which presents portraits and biographical 
sketches of its officers, together with condensed 
information as to the company, its plans and 
the service it renders its policyholders. The 
officers portrayed are Burton H. Saxton, pres- 
ident; A. E. Wilder, vice-president; J. P. Lang- 
staff, secretary; T. M. Murdoch, treasurer ; 
Miles M. Dawson, consulting actuary; Robert 
H. Munger, counsel; Dr. I. E. Nerwig, medical 
director, and C. P. Kilborne, E. H. Williams 
and Dr. J. A. West, directors. 


Gulf Coast Life Expanding 

The Gulf Coast Life of Gulfport, Miss., has 
entered Arkansas, and has appointed E. J. 
Lawrence general agent with headquarters at 
Helena. 

On January 1, 1920, the Gulf Coast Life 
had $362,744 of assets, with a policyholders’ 
surplus of $188,359. The company has 
doubled its premiums every two years, and 
made satisfactory progress in other respects. 


Volunteer State’s Gain in Business 

In the table showing the financial standing 
and business in 1919 of life insurance com- 
panies, printed in THE Specrator of May 6, the 
increase in insurance in force of the Volunteer 
State Life of Chattanooga was erroneously 
shown as $4,766,772, whereas the correct 
amount of gain in 1919 over 1918 was $0,766,- 
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Sunshine Division of Bankers Life 

The sales organization of the Des Moines 
Zankers Life Company in the States of Ken- 
tucky, Tennessee, Kansas, Oklahoma, and 
Texas, is known as the Sunshine Division. 
W. H. Carter, agency manager at Nashville, 
Tenn., suggests that the name be changed to 
the “Moonshine Division.” The home office 
states that it can preceive no reason for the 
change. 
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The 


PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 
are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABOouT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 


— 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 


general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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WHAT THE PUBLIC BUYS 


Northwestern Mutual of Wisconsin Analyzes 
Its Issued Business 

The Northwestern Mutual Life of Wiscon- 
sin has made a calculation of the degree of 
favor bestowed by the public upon its various 
policies, based on the business done by the 
company (issued basis) in the first quarter of 
the current year. This calculation shows that 
78.5 per cent of its business was in the various 
life plans offered and 9.5 per cent in the 
two forms of endowment (twenty-year and 
at age sixty-five). The remaining twelve per 
cent of the company’s business was in con- 
vertible term insurance. Included in the above 
is nine per cent of corporation and partnership 
insurance. The tabulation in detail is as fol- 


lows: 

Ordinary life (per cent). .............. 53 

Twenty payment life. ....5.:. ..05..26<: 21 

pge sixty-five HIG < sos ccc. cee ceswcs 2 

Corporation and partnership (life)..... 2.5 
Endowment at sixty-five............... 4 

Twenty-year endowment .............. 3 

Corporation and partnership............ 2.5 
Convertible teent. 2.6. cc uze wns cas canws 8 

Ditto, corporation and partnership..... 4 





Provident Life and Accident, Chattanooga 

A splendid record has been established by 
Manning & Shine, Latta, S. C., general agents 
for the Provident Life and Accident of Chatta- 
nooga, covering North and South Carolina. 
This agency is less than a year old, but in that 
time has paid for more than a million dollars 
of life business and in April broke all records 
by writing $587,000. 

J. E. Bearden and H. E. Hawkins have 
joined the general agency of J. M. Norwood, 
representing the Provident Life and Accident 
of Chattanooga, at Birmingham. Both of these 
men are consistent producers and have started 
their careers with the Provident by writing a 
fine volume of life business. 


Insurance a Necessity 

J. E. Flanigan, actuary: of the Bankers Life 
of Des Moines, predicts that even the severest 
kind of reaction in general business cannot put 
life insurance out of the class of necessities in 
the public mind. He states that the present 
large volume of life insurance is due to a per- 
manent change of the public view of life in- 
surance, and this volume will continue and 
grow even though business slows up along gen- 
eral lines. “There has been,” says Mr. Flani- 
gan, “a real and fundamental appreciation of 
the need for protection which only life insur- 
ance can afford, and the last eighteen months 
have advanced life insurance as much as many 
vears of normal times would have done.” 


—A house covers the family, a mortgage 
covers the house, an insurance policy covers 
both. In such a case the insurance policy 
serves as the third leg of a three-legged stool. 
Without it the proposition falls through in the 
event of the death of the owner.—Equitable 
Agency Items. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,000,000.00 Imsurance in force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 














CENTRAL LIFE 


Insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company, with close to thirty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, lowa, Missouri, South 
Dakota, Minnesota, Nebraska and Mich- 
igan. Writes beth participating and 
non-participating business; is a good 
dividend payer; has up-to-date policy 
forms, and has no apologies to make. 
“Look us up in the books” and write us 
for an agency proposition if interested. 


H. W. Johnson, S. B. Bradford, 

President Sec’y=Treasurer 
W. F. Weese, 

Vice=President and Agency Director 












































In an interdenominational conference in a 
Western city one day a young minister in a 
heated argument concerning so-called “Higher 
Criticism,” exclaimed “I thank God for my 
ignorance.” An unobtrusive old Quaker in the 
rear of the room quietly remarked, “Thou hast 
much to be thankful for, my brother.” 

In our business these days ignorance is taboo. 
We deal with brains—genius—talent. It is 
our business to know—or some man wearing a 
number eight hat will claim a “previous en- 
gagement” when we have called by appoint- 
ment. Ignorance makes a fellow appear like a 
fool and feel ten times worse—in an acid test. 

Well, what should a field man know? What 
should constitute his technical knowledge—his 
working tools—his kit—his preparation? 

Is it rates—forms of policies—dividends— 
wills—trusteeships—inheritance taxes—compet- 
ing companies—methods of work, etc.? Yes, 
but more than all these—greater than all these 
—inore essential than all these—. Listen. 

Met a trout fisherman once who had only his 
left arm—had lost his right at the shoulder. 
This chap would go out at sunrise with a 
bunch of two-armed fellows and come in at 
nine A. M. with his creel full of dressed 


trout—while the others would work all day 


THE SPECTATOR 
LIFE INSURANCE SECTION 


with but meager returns. He knew rods, lines, 
reels, flies, leaders—yes, but he also knew trout. 
He knew where they lurked, their habits, feed, 
shyness, etc., and adjusted leaders and flies 
(with his one hand) to that they rushed his 
lure when it struck the water. Some expert. 
Some knowledge. He had put a different 
“know” in ignorance, making the rest of us 
feel cheap. 

You have guessed it. 
That's our proper study. 
measure—their number—their 
business ability—family relations, etc., etc., 
know, Such knowledge means a full creel. Be 
wise. R. O. Ticizos. 


Life Men Offer Big Prize 


The National Association of Life Under- 
writers has offered a prize of $1000 for a 
moving picture scenario which deals with life 
insurance and its powers. The story, which 
does not need to be done in scenario form, 
must be sufficient for a five-reel production 
and must, of course, contain sufficient human 
interest to make it presentable to the public. 


We must know men. 

We must have their 
hobby—their 
you 


Arthur K. McGinley Dies Suddenly 


Arthur K. McGinley, counsel of the Massa- 
chusetts Mutual Life, dropped dead on May 
13 in the Wardman Park hotel in Washington 
while attending the meeting of the Association 
of Life Insurance Counsel there. He had at- 
tended the dinner of the association the night 
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WANTED 


to get in touch with Life 
Insurance cAgents and 
General Agents for State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 


Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 











Actuarial Society of America 
The annual meeting of the Actuarial Society 
of America is being held at the Hotel Astor, 
New York, to-day and to-morrow. The ban- 
quet will be held this evening. 


Business Mens Assurance Company 


The first month’s business in the writing oi 
vid-line life insurance by the Business Mens 
Assurance Company of Kansas City, Mo., re- 
sulted in applications exceeding $1,000,co0. 





before in apparently the best of health. 








FOR 


1918 


New Business Paid For . 


Increase in Insurance 
in Force 


Total Insurance in Force . 


OF AMERICA 


50 Union Square, 





A GROWING COMPANY 


GROWING MEN 


$ 24,658,000 $ 37,200,000 


10,095,000 
179,410,731 


THE GUARDIAN LIFE 
INSURANCE COMPANY 


ESTABLISHED 1860 


For a direct Agency connection address: 
T. LOUIS HANSEN 
Vice-President and Agency Manager 


New York, N. Y. 
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1919 


20,913,000 
200,323,731 
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Insurance Co. 


INDIANAPOLIS, IND. 


HERBERT M. WOOLLEN 
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out a different place. 


Hit him in a new place. 


you. 


There’s a vulnerable spot 
that you can reach with the 
aid of the Prentice-Hall In- 
Mail 


the coupon at once for addi- 


heritance Tax Service. 


tional information. 


Prentice-Hall, Inc. 
Inheritance Tax Service 
70 Fifth Ave., New York 





proof as the sole of your shoe. 


Then the farmer decided to try an experiment. 
The results were gratifying. 


action—quick, and plenty of it. 


Hitting the Prospect in a New Place 


A FARMER—perhaps you've heard of him—hada lazy mule. 
This mule got so that he wouldn’t respond to the whip, 
except to acknowledge it with an insolent switch of his tail. 


He’d been whipped so much and so often—always in the same 
place—that he knew just what to expect and where to expect it, 


His hide, where the whip lash fell, had become as tough and pain- 


He picked 
He got 


He got the kind of results that you, Mr. Life Insurance Sales- 
man, would like to get from your prospect—the fellow who has 
become case-hardened against all the old, familiar arguments. 


The results will please and surprise 


Tear off and mail this coupon 


r-—---—---: 


| Prentice-Hall, Inc., 

| 70 Fifth Avenue, New York. 

| Please send me, without any obligation 
on my part, full particulars of your [n- 
heritance Tax Service. 

| Namie... :.. 6. 

| Firm or Company . 

H Address....... 


eR RGies wrores 


j Clty. oo: 
! 








M. A. McLaughlin, vice-president of the 
Home Savings and Trust Company, insurance 
agents in Denver, is the golf champion of the 


State of Colorado. He seems to be able to 
combine business and pleasure to remarkably 


good effect. 


Life Insurance 


Lectures by Actuarial Society 

The educational committee of the Actuarial 
Society of America will hold a lecture course 
during the week of May 12-19, which just pre- 
cedes the week of the annual meeting of the 
society. The lectures are given for the benefit 
of candidates for the fellowship examinations. 
They will be held in the society rooms at 256 
Broadway, New York. The lectures will be 
given in the following order: 


Selection of Risks—Arthur Hunter. 

Sources and Characteristics of Mortality and 
Disability Tables—Henry Moir. 

Changes in or Surrender of Policies—F. H. 
Johnston. 

Construction 
Wolfenden. 

Graduation 
Wolfenden. 

Office Premiums—J. F. Little. 

Valuation of Company Liabilities—Henrs 
Moir. 

Insurance Law—W. M. Strong. 

Life Insurance Accounts—J. D. Craig. 

Analysis and Distribution of Surplus—W. A. 
Hutcheson. 

Pension Funds—Robert Henderson. 

Elements of Banking and Finance—J. S. 
Thompson. 

Accident and 
Forbes. 

Group Insurance—W. J. Graham. 

Workmen’s Compensation Insurance—A. H. 
Mowbray. 

Industridal Insurance—R. V. Carpenter. 

Sickness Insurance—S. Milligan. 

Theory and Practice of Investing Company 
Funds—A. A. Welch, A. M. Collens. 


of Mortality Tables—H. H. 


of Mortality Tables—H. H. 


Liability Insurance—C. S. 


President Stadden Addresses Life 
Underwriters 

On the evening of May 8 President G. B. 
Stadden, of The Franklin Life of Illinois, ad- 
dressed the Springfield Life Underwriters at 
the association’s regular monthly meeting on 
“the future possibilities of life insurance.” 
Mr. Stadden’s heart to heart talk to the agents 
of his home city was elevating as well as highly 
instructive, his earnest appeal for greater and 
more unselfish service on the part of insurance 
salesmen toward their patrons and prospects 
making a particularly deep impression. 

In Mr. Stadden’s opinion the general awak- 
ening of the public to the importance of life 
insurance has been due, not so much to the 
agitation of the subject by the Government, as 
to a combination of other causes. The bene- 
ficial effects of soldiers’ and sailors’ insurance, 
Mr. Stadden pointed out, are to be realized in 
the future or as these policies become claims. 








CONTINENTAL LIFE 


KANSAS CITY, MO. 


POLICIES THAT SELL 


Double Indemnity for accidental death. 
Total and Permanent disability benefits. 
Partial disability benefits. 


Surgical Operation benefits. 
Annual Dividends. 


Policy loan insurance. 
Freedom, occupation and travel. 


TERRITORY OPEN IN ALL WESTERN STATES. 


INSURANCE COMPANY 


John W. Cooper, President. 














Casualty, Surety, Etc. 


Security Life and Trust Company, 
Greensboro, N. C. 


The Security Life and Trust Company of 
Greensboro, N. C., recently started business 
under favorable auspices. The officers of the 
company, which for the present will operate 
only in North Carolina, are the following: 
President, Geo. A. Grimsley; vice-president 
and general manager, C. C. Taylor; secretary 
and treasurer, W. T. Grimsley; medical di- 
rector, Dr. E. R. Michaux; vice-presidents, 
E. P. Wharton and H. C. McQueen. The 
directors are: Geo. A. Grimsley, W. S. Jones, 
E. P. Wharton, J. A. Matheson, C. C, Hudson, 
C. C. Taylor, Geo. W. Stanton, R. M. Hanes, 
W. E. White, A. J. Klutz, W. T. Grimsley, 
H. C. McQueen, Thos. Maslin, J. B. Harrison, 
W. C. Jones. 


—The Canadian Life Underwriters Association has 
invited President J. Stanley Edwards of the Ameri- 
can Underwriters Association to open the National 
Canadian convention at Ottawa with an address on 
Wednesday, August 18. 


—*Laboratories’ Data” is the title of a little 
periodical which the Underwriters Laboratories of 
Chicago recently began to issue. It is full of in- 
teresting things about those who are identified with the 
Laboratories and with inspection work. 


—The Consolidated Chart of Insurance Organiza- 
tions for 1920 has been issued by The Fraternal 
Monitor. It contains much detailed information con- 
cerning fraternal beneficiary societies, life companies 
and assessment associations, including membership, in- 
surance and financial statements and certificate condi- 


tions. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


UNION INDEMNITY CONTROLS 
GREAT EASTERN 


Home Office and Field Staffs of Great 


Eastern Continue as Heretofore 








Arrangements have been made, subject to 
the approval of the State Insurance Depart- 
ment, whereby the Great Eastern Casualty 
Company of New York will merge with the 
new Union Indemnity Company of New Or- 
leans. W. Irving Moss, president of the last- 
named company, has spent some time in New 
York perfecting the deal. It is understood that 
the home office and field staffs of the Great 
Eastern will continue to care for the business 
within its jurisdiction as heretofore. 

The Union Indemnity began business Janu- 
ary I, 1920, having been formed by President 
Moss and his associates with $2,000,000 of 
capital and surplus, and with no organization 
expense. The company took over the business 
of the New Amsterdam Casualty Company in 
five Southern States, and the addition of the 
business of the Great Eastern in some thirty 
States will give the associated or merged com- 
panies a fine agency plant and an excellent 
volume of business. 

It is reported that agents will soon be af- 
forded facilities for writing fire and marine 
insurance as well as the numerous lines of 





Thursday 


surety and casualty protection now written by 
the two companies. 

The Great Eastern Casualty had a premium 
income last year of $1,419,064, and its assets 
January I, 1920, were $1,647,438, with a surplus 
to policyholders of $504,568, including $350,000 
capital. Louis J. Reckford is president, and 
Thomas H. Darling is secretary of the com- 
pany. ‘ 

New Building for Globe Indemnity 

The Globe Indemnity Company is building a 
new home in Newark, N. J. The building is 
to be of Italian Renaiss2nce type and built 
from selected Indiana limestene to obtain a 
special color effect. It is to be six stories in 
height, the first four floors for the general 
offices, the fifth for executive offices and the 
sixth to contain a restaurant, rest rooms, an 
infirmary and an auditorium capable of seating 
600 persons. There will also be a number of 
bedrooms for the use of out-of-town guests. 
Everything possible to provide for the com- 
fort and entertainment of employees is being 
planned. The cornerstone of the building was 
laid on Monday last. 





Casualty Actuaries Meeting 

The fourteenth semi-annual meeting of the 
Casualty Actuarial and Statistical Society of 
America will be held in the Hotel Pennsylvania 
on Friday, May 28. The morning session will 
be of a business nature and the afternoon will 
be occupied with papers and discussions. 





Henry Brady 








SALE 
THE CITY 
NEW YORK 











Telephone 4111 Fitzroy. 





S. W. Cor. William and Beekman Sts. 
(Insurance District), Area 5,315 Sq. Ft. 


BLOCK FRONT 
Canal, Howard and Centre Streets 
Area 13,551 Sq. Ft.—about 5 2-5 lots. 


WEDNESDAY, MAY 26, 1920 


12 o’clock Noon, at Exchange Salesroom, 14-16 Vesey St. 
Transit Construction Commissioner of the City of New York 


These are all unimproved parcels, four of which have important Subway Stations thereon, and are to be sold free and clear of allin- 
cumbrances, excepting certain easements to be retained for the maintenance and operation of rapid transit railroad and Subway Structures. 


Transit Construction Commissioner of the City of New York 


Auctioneer 


AT AUCTION 





THE BUSINESS HUB OF NEW YORK 


SITE OF FORMER 


GRAND UNION HOTEL 


Block Front 41st to 42nd Street, on Park Avenue 
Fronting on Three Streets, Area 45,425 Square Feet, About 1814 City Lots 


With Direct Entrances to THE CITY SUBWAY STATIONS GRAND CENTRAL TERMINAL 


BLOCK FRONT 


Park Place, West Broadway and Murray Street 
Area 14,583 Sq. Ft.—about 51% lots. 


BLOCK FRONT Walker, Canal and Centre Streets 
Area about 4,164 Sq. Ft. 
BROOKLYN PARCEL 
West Side Flatbush Ave. Extension 120 Ft. North of De 


Kalb Ave. 


NO. 49 LAFAYETTE STREET or 
HENRY BRADY 


Auctioneer 


Dimensions 20.5 x 53. 


By Order Hon. JOHN H. DELANEY 


139 West 33rd Street 
Opposite Pennsylvania Hotel. 
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THIRTY-THREE YEARS OF LIA- 
BILITY AND COMPENSATION 
INSURANCE 


Some Features of Service of the American 
Mutual Liability Insurance Company 


During the closing quarter of the nineteenth 
century, the number of claims and suits arising 
from accidents in industry brought about a 
co-operative movement among employers in 
New England for the purpose of handling 
these claims. The movement was. started 
among some of the textile manufacturers who 
founded the American Mutual Liability Insur- 
ance Company in 1887, as the result of these 
efforts. 

The twentieth century saw a change in the 
legislation covering employers’ liability and a 
rapid development of workmen’s compensation 
as a substitute. The services of the American 
Mutual Liability Insurance Company were ac- 
cordingly modified to meet the new conditions 
and a compensation insurance department was 
inaugurated. The American Mutual Liability 
is the first American liability insurance com- 
pany, and to-day stands as the largest and 
strongest mutual casualty company in the 
country. Its service now embraces liability 
and workmen’s compensation insurance, ele- 
vator, automobile and teams property damage 
and collision insurance. 

ELABORATE INSPECTION SERVICE 

In addition to underwriting liability, auto- 
mobile and compensation risks, the American 
Mutual maintains an elaborate engineering and 
inspection service. This been 
found extremely valuable in aiding manufac- 
turers and other employers in reducing acci- 
dents in their plants to a minimum, with re- 
sultant savings in insurance cost. One part 
of the service deals with immediate dangers in 
which correction is necessary and another with 
general conditions which will improve the plant 
and materially aid in increasing production. 

All just claims are promptly and equitably 
settled. It is felt that the record of the past 
has been such as to warrant a general extension 
of this complete service among manufacturers, 


service has 


and other concerns in good standing, such ex- 
tension inuring to the benefit of both old and 
new members. 

The American Mutual has operated at very 
low expense and has, through its efficient en- 
gineering and inspection department, mini- 
mized claims, so that policyholders have re- 
ceived substantial dividends on their policies, 
thereby keeping their insurance cost down to 
a very low figure. 

Reserves Set ASIDE 

The premium rates charged by the American 
Mutual have always been fair and have been 
calculated with the view of avoiding the possi- 
hility of assessments, returning over-charges 
and savings in dividends. The company is 


thus enabled to set aside substantial reserves 
for all obligations and maintain a good sized 
surplus for the protection of all policyholders. 

The company’s dividend paying record for 
many years back shows the justification for 
this policy. 


In 1919 total premium receipts 
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amounted to $7,543,390, while $1,956,082 was 
returned to policyholders in dividends, a sum 
exceeding by more than $675,000 the amount 
returned in 1918. 

In 1919, the American Mutual Liability In- 
surance Company made remarkable increases 
in all items. These increases are indicative of 
the progress of the company and mark the ap- 
preciation of its broad services. 
items showing increases are assets, which now 
total $8,650,000, an 
nearly $2,100,000 over the amount recorded at 
the beginning of the year; unearned premium 
reserve increased by over $300,000, and the 
surplus increased $60,000. The gain in 
premium income was more than $1,300,000. 

LARGE FREE SURPLUS 

The total resources of this company now 
amount to $8,654,667, while its liabilities total 
$7,237,404, leaving a free surplus of $1,417,173. 

Since organization the American Mutual Lia- 
bility Insurance Company has received premi- 
ums amounting to $29,016,111, and has paid 
losses aggregating $9,848,330, while its divi- 
dends to. policyholders have amounted to $7,- 
470,700. 

It is note that of the charter 
members of this company, more than half are 
still policyholders, indicating a high degree of 
satisfaction with returns and with the manage- 
ment. 

Charles E. Hodges, president of the Amer- 
ican Mutual, has been actively identified with 
the company since its inception in 1887, and 
has been president since 1904. The other of- 
ficers are: Vice-president, C. E. Hodges, Jr.; 
secretary, Henry C. Kneppenberg, Jr.; treas- 
urer, Wm. H. Conway; actuary and assistant 
secretary, Frank R. Mullaney; assistant treas- 
urer, R. T. Hull. 

The executive offices of the company are at 
245 State street, Boston, Mass. Branch and 
district offices are maintained in the following 
cities : 

First district—Boston, Fall River, Lawrence, 
Manchester, New Bedford, Portland, Provi- 
dence, Springfield, Worcester ; second district— 
New York, Buffalo, Hartford, Newark, 
Rochester, Syracuse, Troy; third district— 
Baltimore, Charlotte, Philadelphia, Pittsburgh, 
Reading, Richmond: fourth district—Chicago, 
Detroit, Louisville, Memphis, 
Milwaukee, Minneapolis, Nashville; fifth dis- 
trict—Birmingham; sixth district—San Fran- 
cisco, Cal. 


Among the 


more than increase of 


worthy of 


Indianapolis, 


Business Mens Assurance Gains 

The Business Mens Assurance Company of 
Kansas City in April last, made a gain of about 
1200 applications over the corresponding 
month in 1919. The outlook for the company is 
«a steadily increasing business, both in its acci- 
dent -and health, and in its newly established 
life department. 


—It is reported that the United States Fidelity and 
Guaranty Company of Baltimore is negotiating for the 
purchase of the building at the southwest corner of 
Liberty and William streets, New York, for its own 
use, 
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Casualty, Surety, Etc. 


Business Integrity 


is important when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecticn with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 


Automobile or Burglary Risks 
packed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 


GEORGE M. McAINSH JOINS 
AMERICAN MUTUAL 
Other Changes and Transfers Announced 

A number of changes have been made in the 
inspection and district managerial personnel of 
Mutual Liability Insurance 
Company of Boston within the past few weeks. 

George M. McAinsh, who has been with the 
Fidelity and Casualty of New York for many 
years will join the inspection and underwrit- 
ing division of the American Mutual on May 
24. Mr. McAinsh will be directly in charge of 
the department he is to be identified with in 
the district embracing Connecticut, New York 
and New Jersey, with headquarters at New 
York. 

Victor A. Trundy, who has been in charge 
of the Chicago office of the American Mutual 
for some years, has been transferred to New 
York as manager of the second district, suc- 
ceeding Thompson S. Sampson, resigned. At 
Chicago, Mr. Trundy is succeeded by Chester 
M. Hartwell, formerly manager of the Detroit 
office, while C. G. Axtmann is now manager 
at Detroit. 

The company has opened an office in Bir- 
mingham and also one in San Francisco, Cal., 
the latter being known as the California or 
sixth district office. Norman F. Hesselten, 
formerly with the Contractors Mutual, has 
been placed in charge of the California office. 





Doctors Oppose Compulsory Health 
Insurance 

The following resolutions adopted recently, 
without a dissenting vote, by the house of dele- 
gates of the American Medical Association at 
its annual meeting in New Orleans: 

Resolved, That the American Medical Asso- 
ciation declares its opposition to the institution 
of any plan embodying the system of com- 
pulsory health insurance against illness; or any 
other plan of compulsory insurance which pro- 
vides for medical service to be rendered con- 
tributors or their dependents, provided, con- 
trolled or regulated by any State or the Federal 
Government. 
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ON THE PERSONAL SIDE 





J. J. Hughes is slated to succeed the late 
B. N. Waller of Des Moines as general State 
agent for the Northwestern Mutual Life In- 
surance Company of Milwaukee, so life men 
assert. Mr. Hughes was formerly at Council 
Bluffs as district agent, but some months ago 
was sent to Oklahoma City to be agent for that 
State. He will remove shortly to Des Moines, 
it is said. Mr. Hughes is known in Democratic 
circles as an astute Democratic politician. He 
is assistant sergeant-at-arms at the coming 
Democratic National Convention and the bulk 
of the work will fall upon his shoulders. 

Pinchback Taylor of Pine Bluff has been 
elected president of the Arkansas Association 
of Insurance Agents in their annual conven- 
tion here. J. W. Dodson of this city is vice- 
president. 

Charles G. Potter is in New York 
short visit during a trip around the world. 
Mr. Potter is head inspector for the Gresham 
Fire and Accident Society of London and is 
making a worldwide study of insurance prob- 


for a 


lems. 

J. F. Wellington was one of the speakers at 
the meeting of the $100,000 and $200,000 Clubs 
of the Great Southern Life at Houston, Tex. 
He made a lucid explanation of the company’s 





Accident 
Principal Sum 


REINSURANCE AR= 
RANGEMENTS to permit 
issuance of the big lines 
now in demand should be 
automatic in character. 


We have specialized in this 
cover for years. 


EMPLOYERS 
INDEMNITY 
CORPORATION 


KANSAS CITY 


CHICAGO 
Insurance Exchange 


NEW YORK 
35 Nassau St. 














disability annuity policy, which was appreciated 


by the field men present. Other speakers at 
the same session were Vice-President E. P. 
Greenwood, Vice-Presidént and Medical Di- 
rector J. H. Florence, Dr. IF. B. Combe of San 
Antonio and Dr. T. B. Fisher of Dallas. Hon. 
J. H. Kirby spoke at the banquet at which 
President O. S. Carlton paid a tribute to the 
Federal war risk insurance. 

FE, J. Frazier has resigned as special agent in 
Wisconsin of the Springfield Fire and Marine 
to devote his full time to the Eldred Agency 
in Milwaukee, of which he was elected vice- 
president some time ago. 

Edgar Lowell, who for about eight years 
has been associated with the office of Perez 
F, Huff of New York, the well-known man- 
ager for the Travelers of Hartford, has moved 
his offices to 100 William street, New York, 
and has made a special agency contract with 
the AEtna for all of its branches of insurance. 
However, he will still maintain his pleasant 
relations with the Travelers office. Mr. 
Lowell will sail for London on the Mauretania 
on May 22, to be gone about six weeks, in con- 
nection with some important surety and ma- 
rine insurance business. The increase in 
facilities at his new office will enable Mr. 
Lowell to render his clients excellent service in 
all lines of insurance and surety business. 


Dr. C. D. Alton, who has been for forty-four 
years medical referee with the Connecticut 
Mutual, was recently honored by his associates 
with the company by an entertainment in token 
of his service at the Hartford home office. 

O. M. Doyle has become assistant to the 
manager of the Pacific Coast department of the 
Norwich Union. Mr. Doyle has had a long 
and successful experience in the casualty busi- 
ness and has been for some time past with 
the Royal Union Indemnity as an adjuster. 

Charles Howard has retired from the service 
of the United States Fidelity and Guaranty 
Company of Baltimore and will spend some 
time in rest and recreation on the eastern 
shore of Maryland. 

Oliver Thurman, superintendent of agencies 
for the Mutual Benefit Life of Newark, N. J., 
was called home last week from an extensive 
Western trip, on account of the serious illness 
of his son. 

Walter H. Bennett of Quincy, IIl., who has 
been appointed secretary-treasurer of the Na- 
tional Association of Insurance Agents, has 
served very successfully as a fire inarshal of 
Illinois. As a result of his activities, twenty 
men who had been identified with a so-called 
“arson trust” were sent to the penitentiary. 
Mr. Bennett has also served as president of 
the Fire Marshals Association of North Amer- 
ica. He is a good organizer and a convincing 
public speaker, and possesses qualities which 
will eminently fit him for his new post. 
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President Louis F. Butler and Treasurer 
L. Edmund Zacher of the Travelers left Hart- 
ford on Tuesday for a visit to Oklahoma, 
Texas and other Southwestern States, where 
the Hartford Company has investment inter- 
ests. President Butler observed his thirtieth 
anniversary with the Travelers last week. 


Royal Exchange Directors 

The Royal Exchange Assurance of London 
has appointed the following directors for its 
United States branch: W. C. Crosby, Brook- 
line, Mass.; Frederick de R. Foster, 44 Wall 
street; J. H. Hammond and W. H. Porter. 
Mr. Crosby, who was formerly United States 
manager for the company, has been elected 
chairman. 


New Agency in Florida 

A general agency representing the Atlas and 
the Federal Insurance companies, will be 
opened at Jacksonville by the new firm of Mills 
& Whitner on June 1. The members of the 
firm of George W. Mills, until recently State 
agent of the A*tna in Florida, and John A. 
Whitner, formerly special agent of the Liver- 
pool and London and Globe in Florida. 


Hurt & Quinn Agency Enlarged 
Gordon Williams and A. Foster Fitzsimons, 
both special agents, have accepted partnerships 
in the agency of Hurt & Quinn of Atlanta, Ga. 
The firm will continue under the same name. 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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When You Invest In 
Farm Mortgages 


you are sure of a fixed dependable income for years to come. 
Farm Mortgages represent the Rock of Gibraltar in the investment world. 
During wars or panics they have steadily remained worth 100 cents on the dollar. 


Your Farm Mortgage is sure to be worth par five or ten years from now with the value 
of the land back of it steadily enhancing. 


You don’t have to watch the newspaper or the ticker. The passing of dividends, 
presidential campaigns, labor troubles or receiverships do not affect them. 


They also offer the most generous interest return consistent with absolute safety. 


Many far-sighted financiers admit that the present era of extravagance and high 
prices must end with a financial crash. The holder of farm mortgages will be safe. He 
will sleep soundly while investors in speculative securities pace the floor. 


The F. B. Collins Investment Company of Oklahoma City, Oklahoma, with a suc- 
cessful record of thirty-five years exclusively in the farm loan business, courts your investi- 
gation of its superior investment service. 


Investigate and you will be convinced. It costs you nothing to do so. It will pro- 
tect you against loss. 





THE F. B. COLLINS INVESTMENT COMPANY 


PAID-UP CAPITAL $250,000.00 
OKLAHOM A CITY OKLAHOMA 
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Authorized Capital and Surplus 
$2,000,000 


Soon to Enter the Insurance Field 

















Prominent Agents and Brokers 


‘LEON IRWIN & CO., Ine., New Orleans, La. 


REPRESENTING 








American Eagle National Union New Amsterdam 


Automobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Underwriters Indemnity Company 
British-Amer.Assurance Stuyvesant of America 
Fidelity -Pheni« Automobile Insurance 


Insurance Underwriters BROKERS LINES SOLICITED 





J, L. MITCHELL 


Is prepared to successfully negotiate and finance the reeinsurance or Cone 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 3 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, III. 





F. JANSSENS 


. Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 28 rue St. Michel 








SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agente 


Box 351 SAN JUAN PORTO RICO 

















NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN OF PA. 


P. B. DUTTON, MGR., ROCHESTER 
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_ Agency Wants _ Actuarial 
FACKLER AND FACKLER 
LI BERTY NATIONAL DAVID PARKS FACKLER, F. A. 8. 
FIRE INSURANCE CO. ae ae 
of New Orleans, La. CONSULTING ACTUARIES 
85 Nassau Street New York 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


NATIONAL ASSOCIATION BLDG,, SUITE No. 1005, 
26 W. 44th ST., NEW YORK 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER, COL 





J, H: NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1338 Association Bullding 








Telephone. Central 3462 CHICAGO 
DONALD F. CAMPBELL 

CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 81S HUME-MANSUR BLDG., 
KRAFT BUILDING, 


INDIANAPOLIS, IND. 
DES MOINES, IOWA 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, M¢. 





F, M: SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


Burne & SpmakMay 


Certified Public Accountants THE BOURSE, PHILADELPHIA 








May 20, 1920 





THE SPECTATOR 








Actuarial 


Actuarial 








JNO. A. COPELAND 
CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA: 





T. C. RAFFERTY 


CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa 





Complete Rate Books Formulated 





A, SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 3761 





Ww, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W, ®: HALLIDAY 
gs 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





JAMES H. WASHBURN, F. A. I. A. 


‘ CONSULTING ACTUARY 
ROOM 1803 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





Tv. J. MCCOMB 


CONSULTING ACTUARY 


Colcord Building 


OKLAHOMA CITY, OKLA. 





|| The busy claim executive likes to feel that 


165 BROADWAY, NEW YORK CITY | 


ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Land.s h:s been 
employed by 204 of the oldest and largest 
| Fraternal Societies in the United States and 
| Canada, to compute rates of contribution, to 
| make valuations, to report on readjustments, 
| to prepare forms Of certificates, to write consti- 
} tutions and to give technical advice. Long 
| experience in fraternal work an technical 
| Knowledge of insurance and law give a su- 
| perior value to his services. He has ealt with 
| every phase of the business to the satisfaction 
| of clients. 


NASHVILLE. TENNESSET 





Insurance Lawyers 





IRELAND 
GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 


Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, tna Life, John Hancock 
Meeral Uleeks Lite Boston Matual ina American Consul at Belfast.” Cables: Melidowie, Belfas 


Insurance Examiners and Adjusters 


BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 


Adjusters For Casualty Companies 
Appraisements (Auto Damage) 
Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 

WE HANDLE 

Anything and Everything in Insurance Claims. 














Claim Investigations 
Claim Adjustments 
Claim Photography 
Surveys 














CLAIM SUPERVISION 


the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabilit Territ 
Compensation R. L. NASE Virginia. 
— Adjuster for Casualty Companies ol 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 


Claims 











‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


| @ttonStates 


| LIFE INSURANCE CO-sevenis. 
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*“‘As strong as a lion,—and 
as clean asa hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the: institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 








| ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


| OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
| CONDITION ON DECEMBER 31, 1919: 


| I ie oe ns ES RES TREES OD $20,700,133.74 
er 18,650,203.62 
Capital and Surplus............... 2,049,930.12 
Insurance in Force..............+6- 176,501,808.00 
Total Payments to Policyholders 
since Organization............ 23,840,173.80 


JOHN G. WALKER, President 








A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educational and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
iisure males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 





Payments to Policyholders..........  1,851,338.97 
| 
| 


WISE AGENTS PUSH 
“AUTOMOBILE 
CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 
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.c. O. S. 
6 Se WICHITA, KANSAS 


“Conservative but Aggressive’’ 




















The [ome Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 


ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT _ DISABILITY 
Clause and DOUBLE INDEMNITY features and 
are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 








~ 





BASIL S. WALSH. President P. J. CUNNINGHAM. Vice-Pres. 
JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treas. 
Independence Square Philadelphia, Pa. 











The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Annual Statement, December 31, 1919 


DEBE «0 os conics ccsucessssstenevevveeevsceceases $19,874,289.33 
NTS 6 oa sin Cec dekes a cadsaeeeeeseweeenwes 16,807,696.37 
ais 5 rH NER ee teneredencenendwee ShENeS 1,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,066,592.94 
LOSSES PAID TO DECEMBER 33, 1939.......... 71,393,272.71 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 











Liability, and All Other Liability Lines. 
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NOW READY 


HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 


A New Book By William Alexander 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
a& a primer for laymen and students, dealt with the underlying principles of life insur- 
ance, . 

HOW TO SELL INSURANCE 


As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 


HOW TO SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 


During more than a quarter of a century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 


As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


His long experience as a teacher and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as 





HOW TO SELL INSURANCE 


A Practical Guide For Life Insurance Salesmen 


THE 
.This new book, handsomely printed and substantially bound in cloth, will be of the SPECTATOR 


same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
Is and What It Does. FS 135 William St. 


Price, $2.00 per copy. $ NEW YORK 


Orders for How To SELL INSURANCE will be filled when published according Please send me 
to the priority of their receipt. Liberal discounts in quantities. y copies of 


HOW TO SELL 


4 
PUBLISHED BY INSURANCE 
for which I agree to pay 


THE SPECTATOR COMPANY ain me 


Chicago Office 135 William Street 
Insurance Exchange NEW YORK 








If an Agent state 
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The Southern States Life Insurance Company 
ATLANTA, GA. 
WILMER L. MOORE, President 
Good territory for live agents. 
Liberal contracts direct with the Company. 


Policies include Double Indemnity and Disability 
benefits, 
ROBERT F. MOORE, Agency Secretary 


AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 























The Best Evidence of Efficient Service 


During 1919 the representatives of the Massachusetts Mutual delivered 
policies aggregating $131,103,768—an increase of more than 100% over the 
amount delivered in 1918. Of this over 35% was upon the lives of persons 
already insured in the Company. Less than 1% of the total premium- 
paying insurance in force was surrendered and cnly slightly more than 1% 
was allowed to lapse. There could be no better evidence that the faithful 
and efficient service of the Massachusetts Mutual is appreciated by its 
policyholders, who are its staunchest friends and most enthusiastic adver- 
tisers. 

Joseph C. Behan, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts, 
Incorporated 1851 





GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 


H. S. Bridgewater, 731 Railway Exchange Bldg., Kansas 
City, Mo., Mgr. Missouri and Kansas. 


J.R. Railey, 807-8 Southwestern Life Bldg., Dallas, Texas, 
Mgr. Texas and Oklahoma. 


W. H. Savage, Vice-President and Agency Director. 














SAFETY for 
THE WIDOW’S MONEY 


Through The, 


* MONTHLY 
; INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 














A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


P. O. Box 617 


Louisville, Ky: 











GENERAL OFFICES: 


2nd Floor Coal Exchange Wilkes-Barre, Pa. 
Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


JOHN F. TUBBS, H. B. WILSON, 


President Secretary 


Write Us Today. 
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Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 














Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN N. McEACHERN, President 
R. H. DORBS, Ist Vice-President 
S. C. McCEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 
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60% INCREASE 


In Premium Income During the 1st quarter of 1920. 

No wonder Provident Agents are all smiles. We can use a 
few more who want to join the happy family. 

Attractive Agency Openings In Seventeen States 


Lines written: _ Commercial—Monthly Premium—Group—Railroad 
Instalment—Accident & Health Insurance. Ordinary and Intermediate 
—Non-Participating Life Insurance. 


THE PROVIDENT 
LIFE AND ACCIDENT INSURANCE COMPANY 


Chattanooga Tennessee 
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State Mutual Life Assurance Co. 


of WORCESTER, MASS. 


Incorporated 1844 
Commenced business June 1, 1845 


1920 


is the 75th ANNIVERSARY of our commence= 
ment in business. 

From the beginning the first consideration has 
been to furnish absolute protection to policyholders and bene= 
ficiaries. 

This practice has resulted in satisfied policyholders—the first 
essential to the agents’ success. 


B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies 











DESIRABLE TERRITORY FOR 
ALERT AGENTS 


Alway ready to negotiate with men who can establish their 
capacity to pay for a reasonable volume of New Insurance 
regularly—good business placers steadily needed. 


Union Mutual Life Insurance Co. 
Portland, Maine 


Address: ALBERT E. AWDE, Supt. of Agencies 
«a ERO eR PETE 


INTERNATIONAL LIFE & 
TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 
An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. Exceptional Opportu- 
nities for Live Men. 


J. O. LAUGMAN 
President 











A. JOHNSON 
Sec. & Med. Dir, 

















Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
guaranteeing a fixed monthly income to 


st4 aa family i t of death or to your- 
Annuities Certificates your family in event of death or toy 


Life Certificates 10 year term, Whole Life and Endowment Plan, 


e e e . e i t = 
Combination Sick, Accident Annuity fion_ against ieee 
e e i 
and Funeral Benefit Certificates or Accident and a 











me from _ sickness 
uneral Benefit Paid 
on death from any cause. 

PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 , 
An upetoedate progressive association possessing the strong features o 
adequate rates tAuneticam Experience Table of Mortality, 4 per cent) and 


E . 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 
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UBLICATIONS OF C. & E. LAYTON. 


_., The undersigned are sole agents in the United States for the old estadlished 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CENT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORIn 








Is It Worth Anything to You to be able to write 
a Profitable Risk for your Company, or to 
Refuse an Unprofitable One? 


FIRE INSURANCE INSPECTION 
and UNDERWRITING 


(New edition just issued—greatly enlarged and improved) 


By C. C. Dominge and W. O. Lincoln. 


contains information as to thousands of subjects— 
arranged alphabetically—as to which any fire insur- 
ance man is likely to desire information any day, and 
promptly. 

It tells the fire hazards of chemicals, manufacturing 
processes and special hazards; defines insurance terms, 
and deals with almost all topics apt to come up in 
the course of a day’s work. 


A Practical Guide for Inspectors, 
Underwriters, Students, Firemen, Etc. 


Prices: 
Flexible binding, $5.00; Deluxe edition, thumb 
indexed, $6.50. 


THE SPECTATOR COMPANY 
CHICAGO PUBLISHERS NEW YORK 
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GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 
‘Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 











Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 














MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial 


and influential business men in Kansas City. 
THE MANAGEMENT. Practical insurance men of long experience 


and conspicuous success. 








THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 

DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary 
1867 THE 1920 
EQUITABLE LIFE INSURANCE COMPANY 
OF IOWA 


New Business Paid for 1919................. 


$57,328,209.86 
New Business Paid for 1918................. 


$29,996,822.32 

CO ner ell ore) 
Insurance in Force December 31, 1919....... $206,553,404.00 
Gain in One Veat.......6 6c cscs cs vs cssisc esse SAB aB O12.60 





For Information Address 
Home Office, Des Moines. : 








GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 


The Conservative Texas Company 

















- ane “ iciiaindinnes: 
JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES SERVICE TO AGENTS 


A progressive company with progress- 
ive methods. We offer an opportunity 
to a reliable man who can secure 100 
applications during 12 months. 








Insurance in Force 


Large 


ATTRACTIVE POLICY CONTRACTS 


JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 


Over 


Strong 


$118,000,000.00 


Progressive 
FINE TERRITORY 











W. E. SMALL, President 





When Insured in Georgia Casualty Company 


You Are SURE O,; _—— Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 
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PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 


NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


vod Pp STEWART, Presipent GRESHAM ENNIS, Vics-Pess. 
F. L. BROKAW, “TREASURER J. B. GUTHRIE, Secrerary 


Western Pacific Coast Department, 
Insurance E e Bldg. 140 Sansome St., 
Chicago San Francisco, Cal. 


H. H. INGALLS, Manacgr SEELEY & CO., Manacers 























The Western 
Automobile Insurance 
Company 


Fort Scott, Kansas 


OSCAR RICE, Sect’y & Gen. Msgr. 


WRITES 

ALL KINDS of 
AUTOMOBILE 
INSURANCE 


Attractive forms for Dealers and owners 
of fleets 


Operates in 


KANSAS, MISSOURI, ILLINOIS, IOWA, INDIANA, 
WISCONSIN, NEBRASKA, OKLAHOMA, TEXAS. 


If we are not. already represented in your town 


WRITE TO US 





$100,000,000 
INTERNATIONAL LIFE 


INTERNATIONAL LIFE PUTS 
MORE THAN THREE YEARS’ 
GROWTH INTO ONE YEAR 
BY INCREASING INSUR- 
ANCE IN FORCE ABOUT 
334% DURING 1919 


Closing the calendar year of 1919 with 
insurance in force $101,967,853.00 
($100,437,000 on poet Se for basis) as com- 
pared with about $77,000,000 of insurance 
in force December 31, 1918, the Interna- 
tional Life has disclosed by its tenth 
annual statement that it has become a 
one hundred million dollar company in 
about ten years by increasing its outstand- 
ing insurance by about thirty-three and 
one-third per cent. in one year. 








Home Office 


COMPARATIVE STATEMENT OF GAINS 
Dec. 31,1919 Dec. 31, 1918 Gain Per cent. 


Total Insur- 
ance in Force$101,967,853.00 $77,042,499.00 $24,925,354.00 32 per cent 
Total Admitted 
Assets..... 13,261,727.40 11,593,728.40  1,667,999.00 14 per cent 
Total Premium 
Income.... 3,414,125.21 2,655,494.37 758,630.84 28 per cent 
Reserve for 
Policyholders 11,801,265.46 10,233,325.43 1,567,940.03 15 per cent 
Surplus to Pol- 
icyholders. . 776,875.10 652,605.99 124,273.11 19 per cent 
Progressive management coupled with an attractive group of policy con- 
pga gives to prospective policyholders and to agents a great opportunity 
© grow up with and enjoy the benefits of a ‘‘Company of Today With 
Methods of Tomorrow.” 


INTERNATIONAL LIFE OF ST. LOUIS 














American National Insurance Company 
of Galveston, Texas 
W. L. MOODY, JR., President 


Fifteenth Annual Statement, December 31, 1919 


ASSETS 
Real Estate Owned............. CP, On TT Tee oe $884,324.41 
ee ee De re ee err rere 3,091,830.79 
Loans Made to Policy Holders on Company’s Policies.......... 651,057.17 
WN 5 ceca c canta dvwacccesaaveasd dunddendex qaasedatasaews 1,589,468.02 
Collet LOOM ee sees as Owe ccd ceensccehonensds cad xe 32,600.00 
CestTte GO BIRMIEN oo ocho ccccéviccncsceceecwcrssnscngase 46,679.22 
Camm TEENS Oa coc cccecaakacewaesncueednadadadaskacdae de 690,373.70 
Interest Due and Accrued......... PaRen Cea heccecmaqaeimemas 157,631.02 
Net Deferred and Uncollected Premiums,.................... 168,995.02 


ER CADRE OMEN 6a Catwcde Kunkevanthidwaseuaeadneeeniewerca 2,827.02 
$7,315,786.37 


LIABILITIES 
Net Reserve American Experience 3 and 3% per cent.......... $5,743,808.08 
Special and Contingent Reserve... ........cccccccccccscceces 226,521.59 
Death Losses in Process of Adjustment...................... 52,029.75 
AIR OG GE ERIE oc occ cr eescne se cncdudeds tans eaceecedons. 100,120.13 
Capital Stock. ... ....cccccscccccccveccccceccecces 250,000.00 
GsUAON MEMINS cd occa tacsecaWeevedess catqaceaes 185,842.40 
SRN ac old uidac ed annc occa taee tances xe a easeeds 757,464.42 
Surplus Security to Policy Holders... .... cc cccccccnsccsccces. 1,193,306.82 


$7,315,786.37 
Life Insurance in Force, $101,632,847.00 
Paid Policy Holders, $7, 175, 570.00 


**Anchor to the Anico”’ 


For Further Particulars Write to: 


Cc. S. Hutchings, Actuary and Agency Mgr., Ordinary D 
W. J. Shaw, Secretary and Mgr., Industria’ a 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 
Reserve for Unearned Premiums 
Other Liabilities 
Capital 
Net Surplus 


$996,557.81 
242'981.13 


956,350,28 
1,206,350.28 


$2,445,889.22 
W.H. McCARTHY, Secretary 


Surplus to Policyholders 


Total Assets 
WM. H. PALMER, President 


A FEDERAL INS TIT Tie, 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 


f the Old Line. Surrender Values, and Special 
The pommel Fraternal. Advantages not found elsewhere, 


Select work, with big returns to high class representatives. For terms and territory 
write to 


WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C. 
er aa eae | 





National Liberty 
FJusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
Statement, January |, 1920. 
0 gga at EECA as : 
Assets. . 
Liabilities inc luding Cc apit. al. ae 
Net Surplus..... Se ee .. 3,109,647 .98 
Surplus to Policy Holders..... . we eeee.. 4,109,647 .98 
HEAD OFFICE: 
709-717 Sixth Avenue, Cor. 4Ist Street, 


. .$1,000, 000. 00 
10,748,246 .37 
. 7,638,598 .39 


New York. 


OF NEBRASKA 


209 Wilkinson Bldg., cor. 12 & Farnam 
OMAHA, NEBR. 


E. M. SEARLE, Jr., Pres. W. E. McCANDLESS, Vice-Pres. 


Manager of Agents 





























ZURICH 


GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 














1857——The Oldest Life Insurance Company in the West=—1920 
St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President " DENVER, COLORADO 














Once More It 


LEADS THEM ALL IN KANSAS 





Of eighty-seven old line Life Insurance companies writing 
ordinary business in Kansas during 1919 official advices from 
the State Superintendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WICHITA KANSAS 











RITISH AMERICA ASSURANCE Co. 
TORONTO, CANADA 


INCORPORATED 18838 


AUTOMOBILE, EXPLOSION, RIOTS, CIVII, COM- 
MOTIONS AND STRIKES 


UNITED STATES BRANCH 
' January 1, 1920 


FIRE, 


$2,297,350. 46 


Liabilities 1,517,850.59 





$779,499 . 87 
W. B. MEIKLE, President and General M der. 





IN KANSAS 


F. S. Jackson, Pres. F. P. Netzger, Sec. 
AMERICAN HOME LIFE INSURANCE CO., 
TOPEKA, KANSAS. 


District Managers and good producers wanted. 
Address—F, P. METZGER, Agency Director. 
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A COMPANY WITH A RECORD 


for 
Men Who Can Make A Record 
All forms of Health and Accident Insurance 


Low-premium Commercial Policy paying for life for total dis- 
ability from Accidents. 


Good territory open in nearly all of twenty-two States. 


INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 
J. W. Scherr, President. 


THE OLD LINE | 
: CEDAR RAPIDS 


LIFE INSURANCE Co. 


IGOOD fsaetross 


W. G. Alpaugh, Secretary. 














COMPANY} 


FOR GOOD MEN 


CGBRobbins, Pres. CB Svoboda, Secy 


I HOME OFFICE : CEDAR RAPIDS, IOWA | 





The Fraternal Protective Association 


12-20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 








ORGANIZED 
IOOr 


ees i; natal 
Life . 
Beterclivenl 


@hititelatom 


PURE LIFE 
INSURANCE 
SO) 1c641 @)\ 


ATTRACTIVE 
CONTRACTS for 
MEN: OF ABILITY 











Merchants Life Insurance Co. 


Des Moines, Iowa 


Agency opportunities in nineteen 
states 


WM, A. WATTS, President 











Serv.ce Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION] 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles,‘Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 











INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, III. 
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THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 














THE LEADING FIRE COMPANY 
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“ we GOT YO 


BLOCKED, 
OLB MAN.” 


INSURANCE IN FORCE -=- OVER $44,000,000.00 


YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTECTION 


Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 


For territory in Florida—address, W. E. HAND, General Agent, Lakeland, Fla. 
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For territory in other states, address 


Reserve Loan Life Insurance Company ""“uie.” 
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